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By MICHAEL LAMONT

I suppose that given my advancing 
years there shouldn’t be much 

left in life to surprise me, however in 
the livestock industry there’s always 
room for a shock or two.

My first real surprise came last 
week at Mount Compass, I had fairly 
high expectations but was pleasantly 
shocked to find that the heavy bulls 
that were offered first up sold to the 
sort of processor bidding generally 
reserved for prime bullocks. Heavy 
weight bulls making up to $2.80/kg 
liveweight was something to behold, I 
was impressed until they rolled some 
cows out into the ring, the prices paid 
for good cows was nothing short of a 
revelation.

I thought that cows selling in the 
mid $2.80/kg range was good until 
they wheeled an Angus cow into the 

ring and the two main protagonists 
in the cow bidding war decided to 
buy the rather attractive matron. The 
bidding reached the hitherto unheard 
of $3.00/kg and was knocked down 
at $3.01, I was partially in awe of the 
fact that a meat processor would pay 
that much money for a second-hand 
cow to cut her head off, some things 
just beggar belief!

I was equally awe-struck at the 
prices attained at Dublin this week, 
generally when high prices per 
kilogram are tossed about it is for 
lightweight, store condition cattle 
that when worked out at a dollars/
head basis don’t sound so dear at all. 
However, a grain fattened yearling 
steer selling at $3.98/kg to a butcher 
will almost certainly start tongues 
wagging. Sure it was a bit of a one 
off, but there were any amount of 
yearlings that rocketed beyond the 
$3.50/kg mark, it can only be a great 
harbinger for the immediate future.

The state of the lamb market has 
been a bit disappointing, the sting 
has gone out of the extreme heavy 
weight lambs and with the spectre 
maintenance closures on the horizon 
there seems little chance that things 
will improve in the immediate future. 
Trade weight crossbred lambs of any 
quality remain a much sought after 
commodity, as soon as Woolworth’s 
start to operate in the market, it’s 
a fair indication that supply is very 
short.

Forward contracts for lambs 
through the spring are out and 
they reflect quite accurately what 
happened in the physical sale in the 
spring of 2015, it will be interesting 
to monitor the uptake by producers, 
just maybe it’s time for the saleyard 
sellers to take a few large strides and 
leave the hook sellers in their wake? 

--

Keep your eyes 
peeled
Pg. 2

Rain + Cold + June = Big Prices!

From the Archives
Pg 8-9.
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Keep your eyes peeled
By CHRIS VAN DISSEL

It would be of no surprise to 
those who’ve been around the 

markets a while that winter is time 
of year when we detect the most 
lice infestations in sheep in S.A. Last 
week’s Dublin market resulted in 5 
individual detections of sheep lice, at 
a time of year when sale numbers are 
generally depressed. So it’s timely to 
warn sheep producers and clients to 
be aware of their flock status with 
regard to sheep lice and if in doubt, 
have a very thorough look before 
marketing or mixing mobs of sheep.

South Australia is one of the 
few states that maintain a control 
program for sheep lice. The lice 
program is underpinned by some 
very simple legislation which states 
that it’s an offence to allow sheep 
infested with lice to stray off your 
property or present them at a public 
market. A “public market” being 
any place where sheep form more 
than one owner congregate, so think 

shows and field days as well as at sale 
yards.

Each year PIRSA inspectors across 
the state contact up to 200 producers 
who’ve failed to comply with the 
legislation described above, with 
the most common offence being to 
present sheep infested with lice for 
sale at a sale yard and many of these 
receive an expiation fine. It surprises 
me, after years of making these 
calls to farmers that on nearly every 
occasion the farmer either did not 
know their sheep had lice or didn’t 
know it was an offence to sell lousey 
sheep. 

As always our Stock Agent network 
provides a fantastic conduit to get 
these simple messages out to sheep 
farmers and now is the time of year 
when it pays to be 100% aware of 
what your sheep lice status is. Lice 
breed comparatively slowly, with 
each female louse only laying up to 
10 eggs, which take around a month 
to reach maturity. In the insect world 
that’s not a massive reproduction 
rate. That being the case, what we 
often find is that in short-wool sheep 

or young lambs, there just aren’t 
enough lice to be able to detect. 
As we reach mid-winter, when lots 
of sheep are near full wool and last 
year’s lambs are getting quite old, 
lice populations in untreated sheep 
reach their peak. This is the reason 
my inspectors and I detect more lice 
at this time of year.

So to avoid getting pinged and 
to ensure you can develop a sound 
treatment program this shearing if 
need be. Check your sheep for lice 
prior to selling this winter- Checking 
means tipping at least 10% of the mob 
in question and physically parting the 
wool 20 times up and down the flank, 
searching from the base of the wool 
staple for lice.  If your eyes are getting 
tired and you’re not confident you 
can see lice, call in your local stock 
agent or Animal Health Officer for 
advice or a second opinion – it may 
just save you a lightened hip pocket!

Chris van Dissel
AHO Barossa and Adelaide Plains

http://www.ciaa.com.au
mailto:chris.van-dissel%40sa.gov.au?subject=


Upper Left: Eastern Young Cattle Indicator graph
Lower Left: Northern Trade Lamb Index graph
Both graphs indicate cents per kilogram carcase weight

All graphs and information 
courtesy of Meat & Livestock 
Australia’s National Livestock 
Reporting Service.20152014 2016

It’s a joke, Joyce!
Q: What do you call a blind deer?

A: No idea.

Q: What do you call a blind deer with no legs?
A: Still no idea.

Q: What do you call a man raking leaves?
A: Russell.

Q: What do you call a man with a car on his 
head?

A: Jack.

Q: What do you call a girl who can spread her 
legs the width of a tennis court?

A: Annette.
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Market Bliss!

Another week where beef 
record prices get smashed, 

lamb and mutton prices go on their 
merry way and life is good, for some!

Unfortunately for the vast majority 
of producers, the reason prices are 
high at this time of year is that supply 
is short, the reason supply is short 
is that most people have sold their 
lambs, calves and cull ewes whilst 
awaiting the arrival of feed and 
replacements when the ewes lamb 
or the cows calve.

There are an increasing number of 
“cockies” who are holding lambs and 

young cattle back especially to sell at 
this time of year, this of course entails 
plenty of supplementary feeding and 
a reasonable amount of work. The 

recent price slump for feed barley has 
made this exercise more attractive 
and those that do it well are well 
rewarded, sadly for some there has 
been disappointments.

I regularly see young cattle and 
lambs offered in the saleyards that 
the auctioneer describes as having 
been fed grain, this is a great sales 
ploy for those lambs or cattle that 
display the requisite condition that 
bears out the grain factor, however 
when stock are presented as having 
been fed on grain and they don’t 
possess the polish and finish that 
buyers need, all they do is become 
the subject of derisive comments 
from the gallery.

So, by all means keep feeding, but 
if they don’t come up to scratch, stick 
them in the market and don’t tell the 
world that they didn’t do on the feed, 
or worse, that you didn’t feed them 
properly.

By MICHAEL LAMONT

“however when stock are 
presented as having been 

fed on grain and they don’t 
possess the polish and finish 

that buyers need, all they 
do is become the subject of 
derisive comments from the 

gallery”

http://www.mla.com.au/Home
http://www.mla.com.au/Home
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RIPPIN’ RESULTS
CJM Trading Nominees Pty Ltd

Birdwood
48 Angus/Shorthorn/Hereford steers to $3.41/

kg averaged $1,615.80 per head at the Southern 
Livestock Exchange, Mt Compass 15/6/16

Ryandale Pty Ltd
Balaklava

12 Hereford heifers to $3.32/kg averaged 
$1,248.27 per head at the South Australian 

Livestock Exchange, Dublin 20/6/16

GH & VH Andrews
Moonta

24 crossbred lambs made $185 per head at the 
South Australian Livestock Exchange, Dublin 

14/6/16

McInerney Bros
Port Clinton

12 crossbred lambs made $172 per head at the 
South Australian Livestock Exchange, Dublin 

21/6/16

R Strauss & Partners
Cummins

28 crossbred lambs made $165 per head at the 
South Australian Livestock Exchange, Dublin 

21/6/16

Cherry Macklin
Ashbourne

6 Murray Grey/Angus cows to $2.63/kg 
averaged $1,640.95 per head at the Southern 

Livestock Exchange, Mt Compass 15/6/16

Harrop Pastoral
Paskeville

74 crossbred lambs made $197 per head at the 
South Australian Livestock Exchange, Dublin 

14/6/16

Rocky Ridge
Kadina

88 crossbred lambs made $180 per head at the 
South Australian Livestock Exchange, Dublin 

14/6/16

P Hannan & Co
Cockaleechie

41 crossbred lambs made $165 per head at the 
South Australian Livestock Exchange, Dublin 

21/6/16

LXL Pty Ltd
Sheaoak Log

8 mixed sheep made $146 per head at the 
South Australian Livestock Exchange, Dublin 

21/6/16

Jeff Emms
0408 803 427

Richard Jones
0448 071 505

Garry Willson
0428 845 889

Garry Willson
0428 845 889

EP Livestock
0408 126 144

Craig Barbary
0428 817 811

Garry Willson
0428 845 889

Garry Willson
0428 845 889

EP Livestock
0408 126 144

Richard Jones
0448 071 505

Jones Livestock 
Services Willson Livestock

Willson Livestock

Willson Livestock

Willson Livestock

Jones Livestock 
Services
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As a kid living on the family farm at Edillilie with 4 
brothers, the old man told me in late ’69 that I 

had an interview in Adelaide with Dalgety’s and Southern 
Farmers, both of which were successful. It didn’t pay to 
be no. 4 in the pecking order. I duly picked Dalgety’s of 
the two for no reason, in the intake of 12, ( 1 of 2 left 
of the 12 originals still in a stock firm) I was allocated 
Coles Bros (prior to that, I had never heard of them) so 
down into the basement of Currie St with Coles Bros in 
January of 1970. Normal induction was the Mail Dept, 
with the job of lugging the big brown suit case full of 
mail from the GPO to Currie St. I used to do a dog leg to 
watch the sport on the TV’s in the King William St shop 
windows. That particular year saw the rampant closing 
of many branches and I was wondering how the hell I got 
a job or did I want one with this crew. My induction into 
bloodstock and stock agency was up and away.

Being picked up at 4.30am on the corner of Regency 
and Main North Road on the way to those Gepps Cross 
cobblestones became the weekly norm, under the 
tuition of the late Peter Propsting until they sent me to 
the Coles Bros branch at Saddleworth for a year, then to 
was called in by John Tate on a Friday night and told to be 
at Lucindale working for Dalgety’s the following Monday 
morning. My only comment was “you better tell me 
where’s Lucindale”.

I had a couple years there and off to Coonalpyn, where 
I saw the Southern Farmers receptionist over the fence 
and thought that will do. It took a bit of convincing but 
I got there in the end. I didn’t realise how the stock firm 
background and training would become so beneficial 
down the track.

Another couple of years and duly dispatched to 
Curramulka, by now the spelling of the Dalgety name 
seemed to be changing every year. Again another couple 
years there when David Baker, the Minlaton Branch 
Manager convinced us to take on the Dalgety Agency at 
Ardrossan.  7 days later on the 1st of July 1978 and with 
no money, an old red and black ribbon Olivetti typewriter 
and the safe from Curry we were up and running at what 
we now call home. I can remember having to ring up 
big brother to beg $2,000 for trading capital as we had 
absolutely zilch, no clientele due to the branch being 
closed for a couple of years, however we inherited 1 
finance client on commencing. For the first 2 years we 
did wonder about the logic in the move financially, 
however we are now closing in on 38 years later we have 
managed to save a few pennies, along the way built up 
a loyal clientele, enjoyed sport at every opportunity, 
our business life now allows for Luke to be half running 
the show whilst I sneak off to do a bit of hunting and 
gathering, Mum gets to play golf and enjoy her granny 
duties and importantly, get to see the sea conditions 
every day.

Of note I still have a copy of the original CIAA meeting 
minutes held at Crystal Brook on the 28th Feb 1992 at 
the Bentley Hotel in Clare.

I reflect back on the many and varied country markets 
of the 70’s, I suspect that the majority of Coles Bros staff 
I commenced worked with have now ridden off into 
the sunset, the loading of endless Jamestown railway 
carriages, the scissor brands to be made on sold cattle, 
having to play in black & white jumpers and the many 
true friendships gained on the way. 

Profile - Mark Carter

Pictured: The Mark Carter & Co office in the mid 80’s.

http://www.ciaa.com.au
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Why not subscribe to the e-newsletter version of the Independent?  
Enjoy the same great content, conveniently emailed directly to you!
Simply email mburt@ciaa.com.au to be added to the emailing list.

Each week there is a number 
of stock not being booked in 

for sale. Obviously, for some this 
probably doesn’t seem like a big deal, 
but it can cause a lot of drama at the 
yards with pen allocations etc. 

Each week CIAA is required to 
book pens depending on what we 
have booked in. Generally all agents 
do “over book” just in case stock 
arrives that is not booked in. In some 
cases this can be even more than 
the “over booked” amount and we 
are then having to use draft pens or 
move stock around to cater for the 

extra stock. 
Each Friday, CIAA text all agents 

with a friendly reminder that 
bookings are due. We also have 
a booking form that can be filled 
out which you can include a brief 
description of the stock i.e. trade, 
light trade, export quality, grain fed 
etc. and these forms can either faxed 
or emailed back to the office to book 
stock in. This a huge help with making 
sure we have enough room and give 
vendors the best presented stock on 
the day of sale. 

Obviously at times clients will 

send stock in without letting the 
agent know they are coming and this 
is something that can’t be helped but 
moving forward can you please make 
sure all stock are booked in either by 
phone or email to Kylie or Marnie. 

If you would like the booking 
form sent to you, please call or email 
Marnie.

Kylie Kemp - 0409 304 186
  kkemp@ciaa.com.au
Marnie Burt - 0419 828 511
  mburt@ciaa.com.au
CIAA Fax - (08) 85 203 121

Have you booked your stock in??

Roast Lamb with roasted 
tomatoes and asparagus

Ingredients
- 1 1/2 kg easy carve leg of lamb
- 1 punnet of cherry tomatoes
- 1 red onion, peeled and cut into wedges
- 2 bunches of asparagus, trimmed
- 2 tbsp of olive oil
- 4 sprigs of rosemary

Method
1.  Preheat the oven to 180°C. Place lamb in a roast-
ing dish, brush lightly with oil and season with salt 
and pepper. Toss the vegetables with the oil and 
rosemary sprigs and set aside.
2.  Place lamb in oven. Roast for 1 hour for rare, 1 
hour 15 minutes for medium, or 1 hour 30 minutes 
for well done. After the first 40 minutes of cooking 
time, add the vegetables around the lamb in the 
roasting dish and continue to cook.
3.  Remove lamb, cover loosely and allow to rest for 
15 minutes before carving. Serve lamb with roasted 
vegetables.

Recipe from beefandlamb.com.au

http://www.ciaa.com.au
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PLATINUM AG 
SERVICES

CLARE
412 Main North Road

CLARE  SA  5434

(08) 8842 3277
platinumagservices.com.au

MON - FRI
8.00am - 5.30pm

SAT
8.30am - 11.00am

Biosecurity SA
Animal Health Officers

PORT AUGUSTA
Trent Scholz

0427 970 453
CLARE

Annabel Cox
0428 113 460
NURIOOTPA

Chris Van Dissel
0427 183 165

Jessie Thomson
0427 274 102

PORT LINCOLN
Patric Lawler

0408 539 060]

GLENSIDE 
Wayne Mossop
0428 826 228

MURRAY BRIDGE
Ella Duldig

0407 082 712
Amelia Gillen
0408 897 583
KINGSCOTE

Andrew Ewers
0418 828 567
TINTINARA

Tara Vandaleur
0428 810 177

STRUAN
Stuart Hinze

0428 103 358
Nicola Turner
0477 348 267

Belinda Laycock
0428 570 077

MOUNT GAMBIER 
Adam Price

0477 747 316
Ian Sanderson
0407 242 919

http://www.platinumagservices.com.au/
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From the archives

Upper Left: Garry Willson (right), 
of Willson Livestock, pictured 
with the late Laurie Poole.
Bottom

Lower Left: Andrew Butler (left), 
of Andrew Butler Rural Services, 
pictured with a client. (2001)

Lower Right: Jeff Emms (right), 
of Jeff Emms Livestock, pictured 
with a client at CIAA’s first sheep 
& lamb market. (July 1992)

http://www.ciaa.com.au
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Name that face!  
Name the most people in this photograph and win a free CIAA hat and stubbie 

holder! Submissions to mburt@ciaa.com.au. Submissions close 11/7/16.

Left: CIAA Livestock Manager, 
Tex O’Brien in early 1997.

http://www.ciaa.com.au
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CIAA
94 Old Port Wakefield Rd
TWO WELLS  SA  5501
Ph: (08) 85 203 131
Fax: (08) 85 203 121

Administration
Kylie Kemp: 0409 304 186
Marnie Burt: 0419 828 511
Livestock Manager
Tex O’Brien: 0418 835 156
Auctioneers
Jeff Emms: 0408 803 427
Peter Pinkerton: 0428 838 196
Craig Barbary: 0428 817 811

www.ciaa.com.au
www.facebook.com/ciaalivestock

BURRA
Andrew Butler
0407 399 772
GP Livestock

ONE TREE HILL
Graham Phillips
0408 802 280

GUMERACHA
Jeff Emms

0408 803 427
KW Livestock

SPALDING
Keith Pluckrose
0428 452 199

BALAKLAVA 
Peter Butterfield

0417 884 877

PARNDANA 
Terry May

0438 451 981
Nathan Trethewey

0427 395 571

Keilem

ALL AREAS 
Tom Wardle

0418 810 363
Craig Reschke
0408 853 541
Trevor Cleland
0407 601 074

Tony Clark
0427 363 161
Julian Burke

0458 542 615
Peter Wardle
0458 484 422
Jack Maloney
0408 906 333

EYRE PENINSULA
Richard Hill

0427 272 311
Ben Dickenson
0437 967 643
Henry Zwar

0427 797 455
Scott Masters
0458 517 883

Willson Livestock

KADINA
Garry Willson
0428 845 889

Mark Carter & Co

ARDROSSAN
Mark Carter

0418 825 673
Luke Carter

0429 679 033

ALL AREAS
Jonathan Spence

0427 084 951
Rodney Dix

0429 818 490
David Cox

0439 847 781
Kym Lovelock
0407 711 337
Daniel Doecke
0458 748 262
Mark O’Leary
0429 814 998
Luke Schreiber
0429 817 274
Joe Scammell
0429 112 664

Daniel Griffiths
0437 486 771

YANKALILLA 
Greg Weber-Smith

0419 867 801
John Rye

0407 547 205

KIMBA
Bronte Kenchington

0457 740 220
Colin McFarlane

0457 736 285
Bradley Hier

0457 737 864
Warren Brown
0457 736 544

Nathan Johnson
0457 735 449

ALL AREAS
Wayne Hall

0477 064 407
Craig Barbary
0428 817 811
Toby Cousins
0429 068 964

Ben Dohnt
0437 856 327
Adam Bradley
0428 838 285

Simon Rosenzweig
0427 887 705

Matthew Pawley
0458 423 513

STRATHALBYN
Tim Callery

0408 366 185
Malcolm Collett
0408 826 543

NARACOORTE
Laryn Gogel

0459 620 904
Darryl Napper
0429 640 234

Jones Livestock 
Services
MALLALA

Richard Jones
0448 071 505

WUDINNA 
Brian Durdin
0428 272 922

Warren Beattie
0428 899 004

Geoff Williams 
Livestock & Rural
FLINDERS RANGES

Geoff Williams
0407 797 357

The Phantom
The livestock marketing industry has 

had a long and rich history of football 
excellence.

The most obvious is probably the late 
Don Lindner, Magarey Medallist and state 
representative, then there’s Teys buyer, 
Peter Judd, hero of South Adelaide’s 
last premiership in 1964, these two are 
prominent amongst a large group of 
capable league and country footballers 
that have inhabited the saleyards in days 
past.

Today, it seems that the young blokes 
in the industry are largely pedestrian 

players, young stock agents used to be 
measured by their football abilities and 
many a client used to be won or lost on 
the ability to get a kick.

From the information I can gather, 
Jack Rowe is getting a fair share of the 
ball playing for Burra-Booborowie-
Hallett and Elders, Adam Pitt despite 
being injured is doing a sterling job as 
co-coach of CMS Crows in the Yorke 
Peninsula competition.

I would love to be proven wrong 
and give some prominence to some 
young blokes having a go! e:mail any 
suggestions to mburt@ciaa.com.au

During the production of “The 
Independent” the idea to publish some 
old photographs from the CIAA archives 
arose. 

Marnie Burt who does all of the 
technical work on this paper was moved 
to ask why there were a mob of porn star 
look-a-likes posing as stock agents?

I suppose that walrus moustaches 
and mullets are reminiscent of porn 
stars past, however most of the subjects 
bodies let them down, not to mention 
their equipment!    

Where are the footballers? Porn stars on parade!

http://www.ciaa.com.au
http://www.facebook.com/ciaalivestock

