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By MICHAEL LAMONT

Who would have guessed? 
When the meteorological 

fraternity proclaimed that after a few 
consecutive misses, this spring would 
be that wet that ducks would be in 
danger of drowning and to make it 
worse, launching kites could propel 
small children into the stratosphere, 
it actually happened.

Seriously though, it has been a 
joy for farmers and graziers across 
the whole continent. Consistent 
rains across the breadth of Australia 
have been a rare phenomenon and 
for many inhabitants of Queensland 
and New South Wales the extended 
drought has exacted a very heavy 
personal and financial toll.

Of course, there are always a few 
mixed blessings amongst all of the 
sodden joy. In South Australia we 
have had a few isolated pockets that 

have missed out on early rain, parts 
of the Mallee and some pastoral 
country in the lower North-east have 
had some issues, reportedly that has 
been remedied, albeit belatedly and 
of course some areas have, inevitably 
flooded.

All of this rain has profoundly 
affected the livestock markets, an 
abundance of feed has seen the 
supply of breeding ewes diminish 
rapidly. Given the parlous state of 
grain prices it appears that cockies are 
gladly holding on to ewes that would 
normally have been culled to breed 
another lamb. Sheep breeders are 
reducing sale numbers in an attempt 
to increase the size of their flocks and 
store condition crossbred and Merino 
lambs are reaching prices that more 
accurately reflect the returns when 
the big stubble feeders crank up.

The price of cattle has been nothing 
short of spectacular over the last two 
years and despite the fears that the 
strength of this season would weaken 

prices seems unfounded, in recent 
weeks the rain has done nothing 
but exacerbate prices, especially for 
export and manufacturing classes.

Cow, bullock and bull prices in 
recent sales have escalated due to 
supply issues and the few store sales 
have been overwhelmed by buyers 
willing to smash through the $4/kg 
barrier without so much as a blink.

The old adage that there’s more 
money in mud than dust seems to be 
holding true at the moment. There 
are always the pessimists amongst 
us that continue to preach the lesson 
that a wholesale fall for the price of 
cattle in particular will happen sooner 
than later.

There seems little evidence 
that the doomsayers will be right, 
however some old hands still have 
niggling doubts, especially those who 
can remember the early 1970’s.

In meantime, soak up the rain and 
make hay when or if the sun shines!  

--

Drowning ducks and flying kites!

Profiles - Trevor Cleland & 
Julian Burke, Pg. 4

Goat returns 
complement sheep 

& cattle, Pg. 4
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Upper Left: Eastern Young Cattle Indicator graph
Lower Left: Northern Trade Lamb Index graph
Both graphs indicate cents per kilogram carcase weight

All graphs and information courtesy 
of Meat & Livestock Australia’s 
National Livestock Reporting Service.

20152014 2016

It’s a joke, Joyce!
A Spanish language teacher was explaining to her class that in Spanish, 
unlike English, nouns are designated as either masculine or feminine.

“House” for instance, is feminine: “la casa”. “Pencil,” however, is 
masculine: “el lapis”.

A student asked, “What gender is 'Computer'?”
Instead of giving the answer, the teacher divided the class into two 
groups, male and female, and asked them to decide for themselves 

whether “Computer” should be a masculine or a feminine noun.
Each group was asked to give four reasons for its recommendation.

The men's group decided that “Computer” should definitely be of the 
feminine gender (“la computadora”), because:

1. No one but their creator understands their internal logic
2. The native language they use to communicate with other computers 

is incomprehensible to everyone else
3. Even the smallest mistakes are stored in long term memory for 

possible later retrieval
4. As soon as you make a commitment to one, you find yourself 

spending half your paycheck to buy accessories for it.
The women's group, however, concluded that computers should be 

masculine (“el computador”), because:
1. In order to do anything with them, you have to turn them on                                                                                                                                               

                  2. They have a lot of data but still can't think for themselves
3. They are supposed to help you solve problems, but half the time they 

ARE the problem
4. As soon as you commit to one, you realise that if you had waited a 

little longer, you could have got a better model.
The women won.

20152014 2016

Another wet and windy week, 
another win for cattle vendors. 

Cattle supplies direct to works 
have been seriously disrupted by the 
weather and saleyard sellers have 
been the beneficiaries of some 
serious bidding from exporters 
attempting to shore up their 
slaughter numbers.

The prices for lightweight 
store cattle, as expected just keep 
marching along their merry way, 
the real surprise packets are those 
manufacturing type cattle that aren't 
exactly top notch but have some 

condition and plenty of weight.
There were a few startling 

illustrations of just how well these 
things are going at Dublin his week. 
One 900kg plus, Fresian steer sold 
at $2.80/kg, a return in the vicinity 
of $2,500 and 550 to 600kg grown 
heifers sold to $3.80/kg and returned 

around $2,200/head.
By comparison, the very best 

quality cattle aren't dear, it's the off-

types that really generate the money.
In contrast, the prices for new 

season crossbred lambs could be 
described best as pedestrian. Don't 
mistake the word pedestrian for 
poor, lamb prices are very good at 
this early stage of the season. It 
appears that there won't be any 

severe price troughs as numbers 
increase, unfortunately nor does 
there seem to be any enormous 
crests on the horizon either.

So, for fat stock it's easy as she 
goes, for store sheep in particular, 
the answers will become more 
apparent as some more numbers 

appear on the market. That time is 
now imminent!

Another TKO for vendors!

"By comparison, the very best 
quality cattle aren't dear, 

it's the off-types that really 
generate the money."

By MICHAEL LAMONT

http://www.ciaa.com.au
http://www.mla.com.au/Home
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Adelaide 7 Day Weather Forecast

Information courtesy of weather.com 

TUE
Sept 20

Rain
15/9

WED
Sept 21

THU
Sept 22

FRI
Sept 23

Showers
13/8

Partly Cloudy
15/7

Sunny
20/12

SAT
Sept 24

Rain
17/9

SUN
Sept 25

Showers
15/8

MON
Sept 26

Partly Cloudy
16/9

Our taxpayer funded regional 
assets such as schools, 

hospitals and sporting facilities deliver 
value to regional communities far in 
excess of their primary purposes and 
it is high time that our government 
appreciated this.

Schools for education, 
hospitals for health and sporting 
facilities for recreation are funded 
by all of us as taxpayers and of 
course we value them highly for 
those important primary purposes. 
But too often the government’s cost 
benefit funding assessment criteria 
does not include the important 
additional contributions they make 

to our small towns and regions. For 
example, if the additional economic 
benefits to a town of having any or 
all of these facilities was included in 
the government’s calculations then 
perhaps it would not be so hard to 
gain or to keep them. We all know 
that having these facilities in a small 
town helps to retain the service 
station, the hotel, the general store, 

the bakery or coffee shop, etc, etc. 
And unfortunately, we also know 
that if you lose the school, hospital 
or sporting facilities then very likely 
one or more of the others will follow 
as well.

The social and community 
wellbeing for people of all ages 
from toddlers through to great 
grandparents is also enhanced 
enormously by these facilities in our 
towns and regions and any reduction 
in that wellbeing will generate future 
costs to the government through the 
need to provide other costly services 
down the track.

Taxpayers’ money spent 
for the primary purpose 
gives extraordinary value to 
the government through the 
consequential delivery of many 

other benefits and cost savings and 
the government must understand 
this when considering and valuing 
investment in regional areas.

Public assets too valuable to lose

JW Smart
Woolbuyers Pty Ltd

WILL BUY ALL TYPES

Based in Penola, SA.
Flexible Hours.

0417 878 486
jwsmart@bigpond.com

Know a great 
joke?

Send your jokes in to 
theindependent@ciaa.com.au
to be featured in an upcoming 

issue!

By 
DAN VAN HOLST 
PELLEKAAN
Dan's the Man

"if you lose the school, hospital or 
sporting facilities then very likely one 

or more of the others will follow as 
well."

http://www.ciaa.com.au
http://weather.com
mailto:jwsmart%40bigpond.com?subject=
mailto:theindependent%40ciaa.com.au?subject=Joke
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I was born in Minlaton Hospital way back when and 
attended Minlaton Primary and High Schools through 

to year 10. In my early years I was a keen horseman, 
competing in Show Jumping and Polo cross, as well as 
playing football, basketball and golf for Minlaton for 
many years.

I married Cherie Croser in 1975 and we have two 
children, Clayton and Carly. After working for other 
farmers on leaving school, we began farming our own 
small farm in Koolywurtie, including a cattle feedlot 
for a number of years, until deciding to buy the Elders 
franchise from Don Buttfield in 1995. Trading as a 
commissioned agent as Elders Curramulka, despite past 
livestock experience making the transition easier, I often 
called on the advice of Elders stalwarts such as Kevin 
Vanstone, Gary Nolan, Ron Scriven and Alan Fogden. 

In 2006 we joined Tom Wardle’s company and the CIAA 
team as commissioned agents Wardle Co Curramulka. 
I have appreciated the opportunity to work with Tom, 
who has achieved so much, including being an inaugural 
Director of CIAA.

We have had a lot of enjoyment and some success 
over the years, for which we thank our loyal clients and 

As this profile is not and should not be about me I will 
keep it brief.

I have been living in Minlaton for 12 years, managed 
to meet my now wife Colleen and we have two kids, 
Charlotte who is 8 and Jackson who is 5.

I spent the last seven years working for the local 
Elders branch, starting in merchandise and then moved 
into livestock when the opportunity arrived.

During this time, I spent a lot of time trying to poach 
Trevor’s clients, unsuccessfully mostly, and earnt a good 
respect for him as an agent and the loyal following that 
his business has.

other agents. We have also had good support from the 
livestock buyers, such as Graham Hibbard, Ian McIntyre, 
Scrub Forrest, Peter Wood and Phil Heinrich, plus of 
course Jim Lenthall. Jim would travel to Curramulka 
most Thursdays all year round for “lamb runs” and we 
did thousands of kilometers over some 15 – 16 years. 
He was highly respected by the clients and we owe a lot 
of our success to Jim and the Woolworths Company. I 
have been an agent of the “old school” like the names 
already mentioned, and value our clients as a name, not 
a number on a computer. 

Now that it’s time to wind down we have sold our 
business to Julian (Gonzo) and Colleen Burke who trade 
as Wardle Co SYP, but continue to support a few clients 
and Gonzo during the transition period. 

I look forward to helping Clayton on the farm and 
filling in for Gonzo during his holidays as I like to keep 
busy, but also enjoy fishing, watching the grandchildren’s 
sport and travelling Australia in our caravan.

I could not have achieved as much without the help of 
Cherie in our home office and Clayton as my backup, plus 
the team at Wardle and CIAA. 

When Trevor and Cherie approached Colleen and 
myself about the possibility of taking over his business, it 
was a no brainer for the both of us.

A few meetings under the cover of darkness to nut 
things out, a quiet lunch with Tom and James Wardle and 
we were away.

Colleen and myself would like to thank Trevor, Cherie 
and Clayton for the opportunity, as well as the whole 
Wardle Co team and the CIAA team who have been very 
welcoming and supportive as we start are own journey 
into the independent livestock world. We would also like 
to thank all of the client base who have been extremely 
supportive and welcoming to us.

Profile - Trevor Cleland

Profile - Julian Burke

http://www.ciaa.com.au
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Saleyard Snaps!

Top: (from left) Peter Bain, Kylie Kemp & Tex O'Brien at the Dublin saleyard
Bottom left: (from left) Kylie Kemp, Andrew Lepley & Peter Bain at the Dublin saleyard
Bottom right: Peter Pinkerton (left) and Craig Barbary

http://www.ciaa.com.au
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Goats have the potential to complement 
the financial returns of cattle and sheep 
when integrated into existing livestock 

operations across a range of environments, 
an economic analysis of the benefits of mixed 
grazing with goats has found.

The economic analysis, commissioned by Meat 
& Livestock Australia (MLA) and undertaken by 
agribusiness consultants, Agripath, examined the 
outcomes of introducing goats into six existing 
sheep and/or cattle businesses in both the 
pastoral/rangeland and high rainfall/farmland 
zones in eastern and south eastern Australia.

It found that, based on bottom line figures, 
producers should be considering goats in both 
environments, particularly where there were 
rough or unimproved feed sources. 

MLA’s Goat Industry Project Manager Julie 
Petty said with over-the-hook goat indicators still 
sitting at 600c/kg carcase weight since hitting 
the new record high in July, there were many 
incentives for producers to consider introducing 
managed goat herds, not just opportunistic 
rangeland harvesting.

“Market price is a key driver in the profitability 
of the goat enterprises studied in this analysis,” 
Ms Petty said.

  
“While producers have very little control 

over the market price, they can still influence 
their profitability and productivity by focusing 
on things within their control such as careful 
evaluation of their marketing options, ensuring 
animals supplied consistently meet market 

specifications, and evaluating their business and 
land to best match the enterprise type. 

“For example goats may be a more profitable 
stocking choice for some rougher paddocks with 
woody weed issues.

“Slaughter is not the only option for captured 
goats. There is currently strong demand 
for breeding stock, and therefore there are 
opportunities to sell underweight animals, 
pregnant nannies and other breeding stock to 
other producers or retain to further build their 
own herds.

“With more intensive management to 
maintain a high kidding rate and survival, returns 
are competitive with traditional high performing 
enterprises such as prime lambs and trading 
cattle.

“The evidence from the case studies also 
suggests that these competitive returns can be 
achieved on lower quality pastures and browse.”

The introduction of goats in five of the six 
businesses analysed was found to have provided 
an economic benefit to the landholder. 

Returns on the extra capital ranged from 16 to 
49 per cent, indicating the introduction of goats 
was more profitable than prior enterprise use 
and land utilisation. 

In one case study in the NSW tablelands, goats 
were used to control weeds as an alternative to 
chemicals. Previous control of blackberry and 
nodding thistle infestations in one paddock using 

Goat returns complement 
sheep and cattle

http://www.ciaa.com.au
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a helicopter had cost the landowner $9500.

However, the landowner found the strategic 
grazing of goats was cutting reliance on herbicides 
and helicopter spraying and increasing the 
property’s profitability and carrying capacity. 

The analysis also found there are few 
economic barriers to entry, with the capital cost 
of breeding does relatively inexpensive when 
compared to other livestock enterprises. 

“While fencing may be perceived to be a 
barrier, the producers in the case studies all 
pointed to other improvements as a result of 
the investment, such as management of grazing 
pressure, ease of handling and mustering, and 
exclusion of competing wildlife,” Ms Petty said.

The analysis found that, while there are 
currently no price premiums in the industry 

to reflect carcase quality differences, goat 
producers should focus on maximising returns 
through management and maximisation of turn-
off weights and condition scores to meet market 
specifications and sending consistent lines of 
animals for processing. 

“The high prices we’re seeing at the moment 
are being driven in part by strong overseas 
demand for Australian goatmeat,” Ms Petty said.

“This isn’t an overnight fad either, prices have 
been steadily increasing for over 18 months now. 

“It’s a fantastic time to get into the goat 
industry and MLA and the Goat Industry of 
Australia (GICA) are committed to assisting 
people through the diversification process. Many 
of the levy funded programs, such as this one 
are designed to help us build up a sustainable 
supply base.”

With many southern sheep producers 
coming into spring with plenty of 
feed after a wet winter, livestock 

consultant San Jolly said it was a good time to 
take stock of weaner management with three 
important activities to optimise growth rates 
and profitability.

San shared these tips with pastoral sheep 
producers at a recent series of Pastoral Profit 
workshops (a joint initiative of MLA and 
Australian Wool Innovation) in western NSW 
and south-west Queensland.

 
San's three key factors for successful weaner 

management are:

1. Measure performance

“Weigh lambs at weaning to assess their 
current economic value as well as to establish 
their growth rates from birth to weaning. 
Recording weaning weight also establishes a 
benchmark for genetic gain and nutritional 
management.” San said.

She said measuring for management was not 
a once-off.

“Monitor growth rates regularly after weaning 
to allow early intervention if lambs are not 
meeting growth targets," she said.

Changing management in the short-term (or 

Make your weaners 
winners!

http://www.ciaa.com.au
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introducing different genetics for longer-term 
impact) may be necessary to maximise marketing 
opportunities.

2.  Health and welfare

Faecal egg counts are integral to strategic flock 
husbandry – conduct them before mustering 
stock in for weaning so you can prepare for 
drenching if worm control is required. It’s a 
timely reminder that health problems are often 
increased in good seasons.

The Making More From Sheep program has 
tools for managing worms and drench resistance 
– view Module 11: Healthy and contented sheep.

3.  Nutrition

Management of lambs after weaning will 
depend on the feed options available and the 
target market. If not weaning onto high quality 
pasture, weigh up the economics of alternative 
strategies including:

• supplementary feeding in the paddock
• finishing lambs in an on-farm feedlot
• selling lambs as stores
• finishing on grazing crops.

Tip:Although many producers are coming out 
of winter with a good body of feed, it is important 
to avoid grazing paddocks down before the 
summer break. Retain ground cover so summer-
active pastures can recover following rain.

Managing weaners for profit

“There is no one-size-fits-all approach for 

managing lambs after weaning, as the economics 
of each strategy depends on the individual 
production system and variables such as sheep 
breed, feed availability and quality, the season, 
the market, the impact of kangaroos on pastures 
and predation,” San said.

“For example, producers who are assessing 
the comparative economics of grazing or 
harvesting crops will need to consider factors 
such as growth targets for weaners and the yield 
potential and market outlook of that crop in that 
year.”

Given the current high value of feeder lambs, 
the outlook for feedlotting in the absence of 
forward contracts appears very high risk. Use a 
tool such as the feedlot calculator to see if the 
numbers stack up.

If supplementing weaners, ensure lambs have 
had two vaccinations for pulpy kidney at marking 
and no more than six weeks after marking, to 
reduce mortalities.

San said the best approach, regardless of 
enterprise, was to develop a management plan 
based on the cost of production prior to weaning.

“Understanding how much it costs to get a 
lamb to weaning will provide a baseline for what 
price you need to receive for that lamb, to return 
a profit,” San said.

“This will guide decision making around what 
to do at weaning.”

Tip: A useful strategy for selling lambs can be 
to monitor AuctionsPlus, to track demand for 
lambs of a similar category and estimate value if 
you plan on selling weaners as stores.

Articles on pages 6-8 courtesy of Meat & Livestock Australia

http://www.ciaa.com.au
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Australian Livestock Markets Association Inc. 
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MEDIA RELEASE            24 August 2016 

Saleyards disappointed with Victorian decision for mandatory eRFID in sheep and goats 

The Australian Livestock Markets Association (ALMA), the sole peak national body representing 
saleyards and lairages, has expressed disappointment at the Victorian Government's announcement 
to mandate electronic radio frequency identification (eRFID) on all sheep and goats born in Victoria 
after 1 January 2017 and has urged the Hon Barnaby Joyce MP, the Federal Minister for Agriculture, 
to intervene. 

ALMA Chairman Steve Loane said that 'Whilst we welcome technological advances that support, 
improve and secure industry growth this decision is a disastrous outcome for our industry, both in 
Victoria and nationally. The operational implications for saleyards have just not been considered.' 

Supporters of the implementation of mandatory eRFID in sheep and goats appear to rely on just one 
study that looked at current technology's ability to accurately scan stock. The study, on only 100 
sheep, showed less than ideal efficacy which resulted in the required rescanning of the entire mob. 
'This is just not something you could fathom doing in a commercial situation,' Mr Loane said. 

'It is our belief that in a commercial facility with throughput in excess of 50,000 head a day, that over 
$1 million in additional infrastructure would be required, to install sufficient readers, and would add 
in excess of 5 hours to a sale. ' 

'This assumes that the technology is 100% accurate ‐ something that is just not able to be 
guaranteed at the moment.  

'Saleyards have a chain of responsibility to consider.  

'We are concerned that the current technology will impact on the commercial speeds of scanning 
and ultimately have flow on impacts to health and welfare of animals as well as adverse risks to 
transporters and saleyard operators due to additional time required to be spent in saleyards,' Mr 
Loane said.  

In a world where all of the livestock chain are working hard to harmonise laws in an effort to make 
the market and delivery of stock as stress free and efficient as possible and minimise trade confusion 
across state borders the decision for mandatory eRFiD in Victoria is a retrograde decision. It is for 
situations like this that a sole National body representing the entire industry is critical. 

ALMA, along with other peak bodies, supports the continuation of the current national mob‐based 
tracing scheme under the National Livestock Identification System (NLIS). The current system is 
effective, simple and well accepted by industry.  

ALMA will however engage with the Victorian Government during the consultation period to ensure 
industry consultation on the implementation package results in the best possible outcomes for the 
saleyard industry. 

ENDS 

Media comment: Steve Loane 0418 848 593  
General enquiries: Kate McGilvray 0409 810 954   info@australiansaleyards.com.au  

 

http://www.ciaa.com.au
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Gourmet Beef Burgers
Ingredients
- 600g beef mince
- 2 green onions, finely chopped
- 2 garlic cloves, crushed
- 2 tsp fresh chopped rosemary
- 1 tbsp balsamic vinegar
- 4 roma tomatoes, halved lengthways
- 2 tbsp olive oil
- 1/3 cup caramelised onion
- 4 crusty italian rolls, split
- 80g brie, finely sliced
- 2/3 cup beetroot relish
- baby rocket, to serve

Recipe from taste.com.au

Method
1. 
Preheat oven to 220C/200C fan-forced. Line a baking tray 
with baking paper.

2.
 Combine mince, onion, garlic, rosemary and vinegar in a 
bowl. Season with salt and pepper. Divide mixture into 4 
equal portions. Roll each portion into a ball. Shape into 1cm-
thick patties. Place on a baking paper-lined plate. Cover. 
Refrigerate for 1 hour to allow flavours to develop.

3. 
Meanwhile, place tomatoes, cut-side up, on prepared tray. 
Season with salt and pepper. Roast for 25 to 30 minutes or 
until just starting to collapse. Set aside.

4. 
Heat oil on a barbecue hotplate or large frying pan over 
medium heat. Cook patties for 4 to 5 minutes each side or 
until browned and just cooked through. Transfer to a plate. 
Cover loosely with foil. Stand for 5 minutes. 5 Divide and 
spread Caramelised onion onto the roll bases. Place a patty 
on each roll, and divide the brie, tomato and relish between 
them. Serve topped with baby rocket and roll tops.

Want to advertise in the 
independent?

Advertise in the Independent - a publication reaching CIAA's 
estimated 12,000 clients.

Available online at ciaa.com.au and via hardcopy, you're sure to get 
the word out there!

For all enquiries, please email theindependent@ciaa.com.au

http://www.ciaa.com.au
http://www.taste.com.au
http://ciaa.com.au
mailto:theindependent%40ciaa.com.au?subject=Advertising
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RIPPIN’ RESULTS
Ryandale

Balaklava
5 steers to $3.70/kg averaged $1,276.50 at the 

South Australian Livestock Exchange, 
Dublin 12/9/16

 

DG & PE Avery & Sons
Kadina

61 crossbred lambs made $152 per head at the 
South Australian Livestock Exchange, 

Dublin 6/9/16

JPA & JS Evans
Ceduna

38 crossbred lambs made $145 per head at the 
South Australian Livestock Exchange, Dublin

6/9/16

PB & CA Walker
Wild Horse Plains

115 crossbred lambs made $144 per head at 
the South Australian Livestock Exchange, Dublin 

6/9/16

Kartoona Pastoral
Minnipa

113 ewes made $97 per head at the South 
Australian Livestock Exchange, Dublin 

13/9/16

David McKay
Port Augusta

5 Angus X heifers to $3.74/kg averaged 
$1,232.20 at the South Australian Livestock 

Exchange, Dublin 12/9/16
 

AW Scott & Son
Nantawarra

29 crossbred lambs made $146 per head at the 
South Australian Livestock Exchange, 

Dublin 6/9/16

PR, SM & PJ Daniel
Kadina

40 crossbred lambs made $145 per head at the 
South Australian Livestock Exchange, Dublin

6/9/16

DM, DM, SL & EM Williams
Windsor

166 wethers made $128 per head at the South 
Australian Livestock Exchange, 

Dublin 6/9/16

DS & LK Hilder
Quorn

41 ewes made $97 per head at the South 
Australian Livestock Exchange, Dublin 

13/9/16

Richard Jones
0448 071 505

Jones Livestock 
Services

Richard Jones
0448 071 505

Jones Livestock 
Services

Richard Jones
0448 071 505

Jones Livestock 
Services

Wardle Co
(08) 86 362 351

Spence Dix & Co
(08) 87 553 088

WCT
(08) 86 802 388

WCT
(08) 86 802 388

Geoff Williams
0407 797 357

Geoff Williams
Livestock

Tex O'Brien
0418 835 156

Tandoorah 
Pastoral Co

Garry Willson
0428 845 889

Willson Livestock

http://www.ciaa.com.au
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Administration
Kylie Kemp: 0409 304 186
Marnie Burt: 0419 828 511
Livestock Manager
Tex O’Brien: 0418 835 156
Auctioneers
Jeff Emms Daniel Griffiths
Peter Pinkerton Ben Dohnt
Craig Barbary

www.ciaa.com.au
www.facebook.com/ciaalivestock

BURRA
Andrew Butler
0407 399 772
GP Livestock

ONE TREE HILL
Graham Phillips
0408 802 280

GUMERACHA
Jeff Emms

0408 803 427
KW Livestock

SPALDING
Keith Pluckrose
0428 452 199

BALAKLAVA 
Peter Butterfield

0417 884 877

PARNDANA 
Terry May

0438 451 981
Nathan Trethewey

0427 395 571

Keilem

ALL AREAS 
Tom Wardle

0418 810 363
Craig Reschke
0408 853 541
Trevor Cleland
0407 601 074

Tony Clark
0427 363 161
Julian Burke

0458 542 615
Peter Wardle
0458 484 422

EYRE PENINSULA
Richard Hill

0427 272 311
Ben Dickenson
0437 967 643
Henry Zwar

0427 797 455
Scott Masters
0458 517 883

Willson Livestock

KADINA
Garry Willson
0428 845 889

Mark Carter & Co

ARDROSSAN
Mark Carter

0418 825 673
Luke Carter

0429 679 033

ALL AREAS
Jonathan Spence

0427 084 951
Rodney Dix

0429 818 490
David Cox

0439 847 781
Kym Lovelock
0407 711 337
Daniel Doecke
0458 748 262
Mark O’Leary
0429 814 998
Luke Schreiber
0429 817 274
Joe Scammell
0429 112 664

Daniel Griffiths
0437 486 771

YANKALILLA 
Greg Weber-Smith

0419 867 801
John Rye

0407 547 205

KIMBA
Bronte Kenchington

0457 740 220
Colin McFarlane

0457 736 285
Bradley Hier

0457 737 864
Warren Brown
0457 736 544

Nathan Johnson
0457 735 449

ALL AREAS
Wayne Hall

0477 064 407
Craig Barbary
0428 817 811
Toby Cousins
0429 068 964

Ben Dohnt
0437 856 327
Adam Bradley
0428 838 285

Simon Rosenzweig
0427 887 705

Matthew Pawley
0458 423 513

STRATHALBYN
Tim Callery

0408 366 185
Malcolm Collett
0408 826 543

NARACOORTE
Laryn Gogel

0459 620 904
Darryl Napper
0429 640 234

Jones Livestock 
Services
MALLALA

Richard Jones
0448 071 505

WUDINNA 
Brian Durdin
0428 272 922

Warren Beattie
0428 899 004

Geoff Williams 
Livestock & Rural
FLINDERS RANGES

Geoff Williams
0407 797 357

The Phantom
Vale: Bob West

It seems to be an altogether 
too common occurrence lately, 
farewelling another veteran of the 
South Australian livestock game

Bob was a long time servant 
of Elders and was well-known 
throughout the state, upon his 
retirement, Bob was actively 
employed buying cattle for a bevy of 
small butchers. He made his unique 
mark, buying at Dublin and more 
latterly at Mount Compass.

Bob died at the age of 77 years and 
his funeral was conducted last week.

He will be missed by many.

The sound of crashing 
Crows!

You’ve got to hand it to the myriad 
crows supporters that inhabit the 
markets, they certainly wear their 
collective hearts on their sleeves.

Sydney Swans supporters are a 
bit thin on the ground, just as well 
because the blokes and blokettes 
like "Tex" O'Brien and Richard Winkel 
who bleed the tri-colors of Adelaide 
can now sook in peace!

A happier note!

For the racing enthusiasts it was 
nice to note that Midfield Meat 
principal, Colin McKenna's champion 
mare, Jameka won another Group 
race in Melbourne on the weekend.

Near favouritism for the Caulfield 
Cup awaits the flying female and 
some self-styled experts tell us that 
she is an attractive proposition given 
the lightweight handicap she will 
have. Good punting!   

http://www.ciaa.com.au
http://www.facebook.com/ciaalivestock

