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CIAA's Magic May!
To say that CIAA has had 

an outstanding month of 
May would be something of an 
understatement.  May saw CIAA sell 
17,550 lambs at Dublin – the largest 
yarding of lambs sold by CIAA for 
more than 5 years.    

The period from October 2016 to 
May 2017 shows CIAA as clearly being 
the second biggest selling agent for 
lambs at Dublin, having sold 23.5% 
of the total lamb yarding.  CIAA’s 
average price for lambs in May was 
$134.65 – the highest ever monthly 
average for CIAA.

CIAA also managed to set two new 
records at the Dublin saleyard in May.  
On May the 23rd, Garry Willson’s 
client Bruce Daniel set the price 
record for crossbred lambs, having 
sold 71 lambs for a whopping $242 
per head, surpassing the previous 
record by $10. 

On the same day Toby Cousins’ 

client JI & PJ Price set the price record 
for merino lambs with 89 lambs 
making $212 per head.  

But it wasn’t just on this day that 
prices were up – at every sale held 
at Dublin in May, CIAA achieved the 
highest price for a pen of lambs.  This 
only served to bring in more numbers 
and on May 30th, CIAA sold more 

lambs than any other agent at Dublin.

This was all due to the great 
support from all agents and clients – it 
must also be said that it would not be 
possible if not for our great rapport 
with our buyers, and of course this 
cannot all be pulled together without 
the great effort of our CIAA staff.

Pictured:  Wayne Hall (left) and Bruce Daniels on May 30th 2017.

Mug's Tips More Successful
Pg. 7
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Top: Eastern Young Cattle Indicator graph
Bottom: Northern Trade Lamb Index graph
Both graphs indicate cents per kilogram carcase weight

All graphs and information courtesy 
of Meat & Livestock Australia’s 
National Livestock Reporting Service.
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It’s a joke, Joyce!
A Bloke goes to the Local Council to apply for a job in 

the Office.
The Interviewer asks him: "Are you allergic to 

anything?"
He replies:  "Yes, Caffeine - Coffee"

"Have you worked for the Public Service before?"
"Yes, I was in the Army, I was in Iraq for two tours."
The Interviewer says: "That will give you 5 points 

towards employment".
Then he asks: "Are you disabled in any way?"

The guy says: "Yes, a mine exploded near me while I 
was there and I lost both of my testicles."

The Interviewer grimaces and then says: "OK, you've 
got enough points for me to take you on right away.
Our normal hours are from 8.00am to 4.00pm but 

you can start tomorrow and every day at 10.00am".
The bloke is puzzled and asks: "If the hours are from 

8.00am to 4.00pm why can't I start at 8.00am?
I am not looking for any special treatment."

"What you need to understand is that this is a 
Council job" the Interviewer says.

"For the first two hours we just stand around 
drinking coffee and scratching our balls.  There is 

no point in you coming in before 10.00am.  See you 
tomorrow."

letters to the editorletters to the editor
Dear Ms Maybelle-Smythe,
A lot of the content in The Independent is indeed opinion mixed with 

some forecasts that may or may not come to fruition, however the vast 
majority of information published is indeed factual.

The pig market certainly did have several week’s in crisis, the fact 
that the prices weren’t lowered at the retail level is completely out of our 
hands. Perhaps this is a topic you should more properly direct to the retail 
giants.

As for the integrity of the people involved in the livestock marketing 
sector, this is a very competitive industry where clients expect to receive 
the best service and highest prices available at all times and if the agent or 
buyer doesn’t reach the desired standard, those clients are free to choose 
another. I’m happy to say that the agents involved in the CIAA organisation 
are of the highest calibre, they deal ethically with a range of producers 
and buyers and have an extremely high approval rating throughout the 
industry and community in general.

My qualifications are an enquiring mind, many years of practical 
experience and the keen observation of the livestock marketing world.

I hope this allays some of your concerns!
Regards,

Editor

Dear Editor,
I’ve had the pleasure of receiving your excellent publication for the 

last couple of months via e-mail and have enjoyed it immensely. There are, 
however some things that mystify me.  

You wrote recently about the plight of the pig market and alluded to 
the rock bottom prices being received for pigs, you made it sound as if 
producers were nearly giving them away so you can imagine my dismay 
when I high-tailed it to my local supermarket to find that pork products 
were at their usual exorbitant prices.

Now, I don’t want to call you a liar outright, however I am beginning to 
wonder about the veracity of the other information you publish.

I’m sure you have some qualifications that allow you to comment so 
frivolously about the very important business of our meat supply, because 
some of us are starting to worry.

I have a friend who has a farm and he has often remarked that meat 
buyers, stock agents and anybody involved in the livestock marketing 
industry are nothing but con artists and charlatans.

I always thought that he was a bit harsh in his judgement, although 
after your pork price fiasco I’m inclined to believe him.

The only thing we want from your publication is a modicum of truthful 
information!

Yours faithfully,

Louise Maybelle-Smythe
Beaumont

http://www.mla.com.au/Home
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Adelaide 7 Day Weather Forecast

Information courtesy of weather.com 

MON
June 19

Partly Cloudy
15/5

TUE
June 13

WED
June 14

THU
June 15

Partly Cloudy
18/8

Mostly Sunny
18/8

Partly Cloudy
18/7

FRI
June 16

Partly Cloudy
17/6

SAT
June 17

Sunny
17/8

SUN
June 18

Partly Cloudy
15/6

JW Smart
Woolbuyers Pty Ltd

WILL BUY ALL TYPES
Flexible Hours.

0417 878 486
jwsmart@bigpond.com

We are still aiming for a 
September 2017 sale date 

at our new Crystal Brook saleyard 
complex – although we have not 
turned a sod of dirt on the land yet.

Some may say we are a little 
optimistic but I am sure it will all fall 
into place over the next 2/3 months.

We struck a small technical hurdle 
with one of the plans – that is now 
fixed and I expect full approval before 
the end of June. There has been a lot 
of work going on behind the scenes 
and I must say most the Departments 
and certainly the local Council have 
been very good.

The proposed timetable of events 
is as follows:

1. Fencing contractors in late 
June erecting holding yards and 
external fencing

2. During July the civil works 
team will go in and level the ground 
and put down road base for the truck 
and car park area

3. Late July the watering points 
are set up for troughs etc.

4. Late July the trees will be 
planted

5. Early August the new 
saleyards will arrive and construction 
will start

6. Mid-August the construction 
will finish

7. Mid-August the highway/
roadworks truck entry point will be 
completed

8. Early to Mid-September the 
first sale with approx. 10,000 sheep 
and lambs – and then as many sales 
as we like – weekly/fortnightly/
monthly – however CIAA agents and 
clients want

I would suggest you start thinking 
about sheep and lambs that might be 
suitable for sale and fairly soon we will 
release the booking in process and 
who in the CIAA team is responsible 
for which duties.

Any suggestions or questions 
about the saleyards please give me a 
call.

Wayne Hall
0477 064 407

Crystal Brook Saleyard Update
By WAYNE HALL

Above: Design of CIAA's saleyard at Crystal Brook which will begin 
construction late June.

http://www.ciaa.com.au
http://weather.com
mailto:jwsmart%40bigpond.com?subject=
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LIVESTOCK SALESPERSON 
WANTED

Full Time Position

Combined Independent Agents 
Association (CIAA), based at Dublin, is 
looking to employ a full time livestock 

salesperson.
The CIAA group of agents is a rapidly 
growing business and presents a great 
opportunity for the right person. The 
role will suit a highly motivated, self-
starter, that has a genuine interest in 
livestock and a willingness to work hard 
in a variety of locations and across a 

number of tasks. 
The role will include assisting the CIAA 
livestock team conduct weekly sales at 
Adelaide Plains Livestock Exchange and 
Mount Compass as well as assisting at 
the regular monthly store sheep sales 
that will be held at our new selling centre 
at Crystal Brook. The person will also 
assist all the CIAA members throughout 

SA grow their business.
There will be some travel expected in 
the role and a full training program, 
mainly on-job, which will be designed to 

suit the individual.
CIAA is closely linked to Ruralco which 
has a growing national network of 

agents, clients and resources.
You will need a current drivers license, 
strong work ethic, good personal skills 
and ability to work within a group of 

professional livestock operatives.
Remuneration will be discussed with the 

successful applicants.

Please supply a current resume to 
Kylie Kemp - kkemp@ciaa.com.au

Applications close Friday June 30th 2017 

Market News 
and Reviews!

There’s no doubt about it, if 
you’ve had sheep or lambs to 
sell over the last month there’s 
a better than even money 
chance that you’re pretty happy 
with the results.

I, and a lot of long term 
market observers claim to have 
never seen prices as expensive. 
Records have been crashing 
at regular intervals and it’s no 
surprise that agents connected 
to the CIAA 
organisation 
h a v e 
s u p p l i e d 
the record 
b r e a k i n g 
lambs.

T h e 
record prices 
of $242 for 
c ro s s b re d s 
and $212 
for Merino 
l a m b s 
looks very 
impressive, however the 
really expensive lambs are 
those lightweight, unfinished 
crossbreds and Merinos that 
Midfield Meat and Frews are 
buying. The prices per kilogram 
for some of these would defy 
belief, there must be a very 
lucrative market for these 
lambs somewhere, probably 
the Middle-east.

Last week’s Dublin lamb 
sale heralded the first draft of 
genuine new seasons lambs, 
the draft of 104 fresh crossbreds 
attracted a lot of pre-sale 

interest with self-styled experts 
hazarding guesses at the weight 
and the outcome. The estimates 
ranged from $120 to $140 so 
the auctioneer called $140 
and to many peoples surprise 
including Pinky, received the 
bid immediately. The wash-up 
was that these lambs were an 
estimated 17kg dressed weight 
with a $10-$12 skin which 
makes them around the $7.50/

kg mark. 
Not bad for 
babies!

The cattle 
market has 
s h o w e d 
no signs of 
s l o w i n g , 
fat cattle 
are selling 
s t r o n g l y 
and store 
c o n d i t i o n 
l ightweight 
c a t t l e 

continue to rocket along. As 
with the lambs, the dearest 
cattle being sold at the moment 
are the secondary types that 
attract prices in the $2.50-
$3.00/kg liveweight bracket. 
Some of the off types that 
attract this sort of money from 
processors for manufacturing is 
astounding.

So, if you’re lucky enough to 
have stock ready for sale, jump 
in and sell them soon. If the rain 
fails to arrive the sheer weight 
of numbers could drag prices 
back from the current highs!  

"Records have been 
crashing at regular 
intervals and it’s no 
surprise that agents 

connected to the CIAA 
organisation have 
supplied the record 
breaking lambs."

http://www.ciaa.com.au
mailto:kkemp%40ciaa.com.au%20?subject=CIAA%20Livestock%20Salesperson%20Position
mailto:kkemp%40ciaa.com.au%20?subject=CIAA%20Livestock%20Salesperson%20Position
mailto:kkemp%40ciaa.com.au%20?subject=CIAA%20Livestock%20Salesperson%20Position
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Profile - Toby Cousins
Australia Day 1971 was the day I arrived in the 

Burra Hospital and was greeted by two older 
brothers and ecstatic parents. Another brother was 
born in years to come.

Having been born into a family-owned sheep 
stud my passion for livestock and the stud industry 
started at a young age. Living in Booborowie I went 
to Booborowie Primary School and later finished my 
schooling at Burra Community School. On completion 
of Year 12 I started my working life at a local sheep stud. 
After this I decided to venture out of South Australia 
and was offered a job with a contract musterer in the 
Northern Territory. This is where I stayed for 5 years, 
visiting numerous stations mustering cattle, wild bulls 
and horses. 

After my stint in the Territory I returned to 
Booborowie and, once again worked for East Bungaree 
Merino stud owned by the Hazeldean Merino stud at 
the time. During my 2 years here I met my wife, Carmel, 
and after getting married we moved to the West Coast, 
Cummins. Cummins bought new prospects, where I 
couldn’t resist the opportunity to work for Joe Dahlitz 
at Roemakita. A couple of years later our first daughter 
was welcomed into the world in the Cummins Hospital. 
We were then lured back home to Booborowie where, 
you will never believe this one, I worked at a local 
stud, Collinsville, as assistant stud master. It was after 
two years there that the stud was thinking about a 
restructure and maybe up for sale. With another child 
joining our family it was decided that we should secure 
a future for us.

Having enjoyed the West Coast we decided Landmark 
Kimba was the company that seemed the perfect place 
to raise a young family while learning the livestock 
agency business. This is where I meet Phil Arcus, who 
owned the Kimba Franchise at the time, and the late 
Chris Tucker who had just purchased a farm and got 
out of the agency business. These two people were 
the biggest influence in my beginning as a livestock 
agent.  Both these men have had extensive careers as 
agents so learning from them was a great experience 
and a learning curve for me. With our third child on 
the way and having spent 4 years learning a different 
aspect of the livestock industry, it was Bert Woolford of 
Karawatha Merino stud at Buckleboo that was looking 
for someone to help him with his stud expansion. After 
purchasing another property at Wadakie with a house 

it was a good opportunity for us to raise our family on a 
farm which both Carmel and I thought was beneficial to 
children growing up. This job was hard work with Bert 
cropping 8000 acres and running 2000 sheep with the 
two of us and his wife Barb, doing all the cropping on the 
two property’s 80km apart.

Having spent 4 years with Bert there was an offer 
by a Mid North stud to come home to help look after 
the property they had purchased at Booborowie . With 
children getting older and grandparents a lot closer it was 
decided to move again. Getting really good at packing 
and moving by then this was going to be the last time, 
but after twelve months there I had a serious working 
accident that fractured 2 vertebrae’s in my back. After 
many months of rehab I found that there were some 
things on the farm that were more of a challenge than 
previously. With this in mind the opportunity to join 
Landmark Jamestown as a stockagent helping with the 
saleyards and having my own clients was an experience 
that really helped me. 

In September 2013 the Platinum Business was looking 
for agents to go into their livestock division in Clare - 
this opportunity suited me and my family. Along with 
clients from Jamestown and Clare the Platinum group 
also purchased Andrews Butlers business ABRS in Burra 
which has had outstanding results this year, with one 
of our client currently recording a new Dublin saleyard 
record for merino lambs, with J&P Price beating the 
record with a sale of $212 per head.   

http://www.ciaa.com.au
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This won’t come as any surprise 
to any “cockies” in the middle 

regions of South Australia, it’s bloody 
dry!

Those lucky so and so’s in the 
South-east have been getting rain on 
a regular basis and from all reports 
the Upper and parts of the Mid-north 
have been having a fine time of it.

I hope not, but this may be the 
year that some of those farmers 
who have enjoyed good seasons and 
reasonable returns on their hay and 
grain may rue the day that they went 
to their local machinery dealer and 
invested in those big boy’s toys. For us 
simple livestock aficionados, driving 
around the countryside looking at 
the plant that even the most modest 
cockies have is quite astounding.

At the moment everybody seems 
in awe at the returns that cattle, sheep 
and wool producers are getting, if 
you speak on a regular basis to grain 
cockies they balk at the thought of 
paying $200/head for a scanned in 
lamb ewe but think nothing of paying 
$200,000 for a stand-alone boom 
spray to eradicate weeds that the 
same sheep could help control during 
the summer and autumn with profits 
being the end result.

It’s a complete mystery to me, 
despite the solid prices that sheep 
meat products and wool have been 
returning over the last decade, the 
size of the national sheep flock 
continues to fall.

There is really only one logical 
reason for the fall in numbers, it 
is easier to polish the seat of your 
tractor/boomspray/header with your 
backside rather than chasing flyblown 
sheep or heaven help us that we miss 

our thrice yearly holidays at Black 
Point, Wallaroo or Bali.

Anyway, this current lack of 
rain will soon have some major 
ramifications for the sheep and cattle 
industries. Already there is anecdotal 
evidence that lambs in the near 
Mallee that are normally marketed 
in the late Winter and early Spring 
are feeling the pinch and are going to 
wool, an ominous sign.

It appears that processors are 
already receiving more phone calls 
from agents with clients trying to 
ease numbers and if the current 
trend continues, what is now a trickle 
will soon become a torrent.

The spectre of a dry year has 
more than a few people worried, the 
pessimists will throw their hands up 
in anguish and the optimists like me 
will see it as a year with a lot more 
opportunities.

Praying for Precipitation
By MICHAEL LAMONT

Left:  CIAA Auctioneer Peter Pinkerton (right) pictured with buyer Lindsay Thompson at the Dublin Saleyards
Right:  Spence Dix & Co agents Daniel Griffiths (left) and Daniel Doecke at the Jamestown Sheep Market

http://www.ciaa.com.au
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POS WONTEAM LOST PTS

1 9 3 36

9 6 5 24

2 9 3 36

10 6 6 24

3 8 3 32

11 5 7 20

4 7 4 28

12 5 6 20

5 6 5 24

13 5 6 20

6 6 5 24

14 4 7 16

7 6 6 24

15 4 7 16

17 4 8 16

8 6 5 24

16 4 7 16

18 2 9 8

ADELAIDE
CROWS

GWS
GIANTS

GEELONG
CATS

WEST COAST 
EAGLES

WESTERN 
BULLDOGS

RICHMOND

PORT 
ADELAIDE

ST KILDA

FREMANTLE

MELBOURNE

GOLD COAST 
SUNS

ESSENDON

CARLTON

NORTH 
MELBOURNE

COLLINGWOOD

HAWTHORN

SYDNEY 
SWANS

BRISBANE 
LIONS

2017
LADDER

AFL Ladder from www.afl.com.au

Let’s face facts, if you’re in your local pub or work 
place footy tipping competition and you’re leading 

or close to it, then you know stuff-all nothing about the 
game!

If AFL coaches were under the same scrutiny as 
racehorse trainers they would spend more time in 
the steward’s room than they would at training. 
The inconsistencies displayed by some teams defy 
explanation.

Take the recent Hawthorn versus Sydney clash as an 
example, Sydney were on a resurgence and looking more 
like a finals side than a cellar dweller, they were playing 
at home against a Hawthorn side that looked cooked 
for the year. They were without half of their defensive 
unit with Stratton and Birchall out injured and even the 
most ardent Hawk supporters gave them little chance. 
What was it? Buddy goes boonta, wrestling with his 
former mates trying to intimidate a few new kids and 
suddenly the whole Hawthorn attitude changes. Result, 
an unexpected win.

Roll on one week and the Hawks are up against a 
vulnerable Port Power, the first half turns into a Port 
Adelaide procession with the once mighty Hawks 
putting up the most insipid display of footy since Port 
Adelaide lost the 2004 Grand Final to Geelong!

West Coast can’t fly well enough to beat the Gold 
Coast, Fremantle can’t get within a 100 points of the 
Crows and the Crows can’t work out that Geelong 
can only win on the performances of Selwood and 
Dangerfield. 

If all of this isn’t enough, Richmond are back as 
contenders, North Melbourne have more ups and 
downs than the stock exchange and who knows when 
Melbourne or Western Bulldogs will start playing 
consistently.

The upshot of all of this is that to increase your footy 
tipping scores, just ask someone who doesn’t follow 
the game and use their lack of knowledge.

By the way, I’m leading the local pub tipping by 6 
points!

Mug's Tips 
More Successful
By Alistair Worscott

http://www.ciaa.com.au
http://www.afl.com.au
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The Pick vs. The Plough

While agriculture is our state’s 
most important industry, 

mining always has been and always 
will be extremely important as 
well, and both industries will have 
growing roles as time goes on. 

Over 100 years ago, mining was 
very common in our closer country 
areas such as the Adelaide Hills, 
Kapunda, Burra and the Copper 
Coast and in the last several decades 
it has been pursued far more actively 
in the Outback. Now, as technology 
improves, we see more exploration 
and mining proposals back in the 
higher rainfall areas again and this 

is causing a great deal community 
debate. It is a fact that land holders 
have only ever owned the surface 
of their land and the state (more 
importantly the taxpayer!) has 
owned the minerals below the 
surface and we must develop a way 
of dealing with exploration and 
mining which is fairer and clearer to 
both and disadvantages neither.

In a broad sense, I believe mining 
should be welcomed if the project 
proponents can demonstrate three 
key requirements: 1) safety for those 
who work there, 2) protection of the 
local environment and 3) support 
from a strong majority of the local 
host community. And let’s not forget 
how important mining related jobs 
have been to so many farming 

families during times of drought. 
Land holders must be treated 

fairly and we cannot ignore the 
economic opportunities that new 
mining ventures have to offer. It is in 
everyone’s best interest to improve 
the current system of access (or 
not) to farming land by explorers 
and miners and the state Liberals 
will announce several important 
initiatives in this area well in advance 
of the election in March. We have 
already announced a moratorium on 
fracking in the South East and there 
will be much more to come as we 
roll out our policies.

Mining and agriculture can co-
exist productively, but only where 
it’s appropriate to do so.

By 
DAN VAN HOLST 
PELLEKAAN
Dan's the Man

Make sure your sheep have happy feet!
Foot health is essential to the 

wellbeing of sheep. Sore or 
diseased feet can result in lameness 
which can severely affect sheep 
productivity. Signs of lameness can 
be obvious or very subtle.

Watch for:

- weight not borne evenly on all legs
- obvious discomfort when moving 
or standing
- uneven posture, even without 
obvious shortening of stride
- uneven stride or short steps
- head bobbing in time with the 
short stride and the shoulder may 
also drop
- excessive flicking of the head
- refusal to walk or to stand
- bunny hopping or taking pressure 
off sore front feet by hopping on 
back feet (eg toe abscesses)
- carrying one leg when standing or 

walking.

Tips for good feet 
management include:

- understand the normal shape of 
the sheep’s foot and how to pare 
(trim) feet
- promptly inspect the feet of 
any sheep that are lame and take 
appropriate action
- prior to purchasing sheep always 
inspect the feet of as many of the 
sheep as possible and request a 
fully completed National Sheep 
Health Statement/valid footrot 
vendor declaration. Consider 
holding introduced sheep in a 
quarantine paddock and assess 
their feet after exposure to soil 
moisture.
- inspect rams’ feet prior to 
purchase, and at least eight weeks 
before joining. Pare to the normal 

shape if required
- avoiding over trimming feet. Over 
trimming can cause bleeding and 
pain and can lead to the formation 
of toe granulomas
- after paring, observe sheep for 
lameness and bleeding. Keep any 
lame sheep or sheep with bleeding 
feet in a holding paddock with feed, 
water and shelter until they have 
recovered.

Article courtesy of Meat 
& Livestock Australia

http://www.ciaa.com.au
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What is Herd of Hope?
A cattle drive in Sydney for organ & tissue donation 

awareness.

Stockmen on horseback will visit Sydney with a herd of Australian 
Hereford cattle in 2017. Each of the stockmen has been directly connected 

to a life-changing organ transplant and the cattle drive will promote 
organ donation across Australia, and support regional transplant care and 

services. 
 

Traffic will be stopped for three hours from 7am, bringing the country to 
the city, to represent mateship, life, love and gratitude. 

 
Funds raised through the Herd of Hope event will go towards areas 

identified by recent University of South Australia research. These include 
establishing regional transplant and donor family care nurses and 

providing therapy for families and recipients at the three months post-
transplant stage.

 
 

The Herd of Hope is now an Australian Charities and Not-for-profits 
Commission (ACNC) registered charity with tax deductible gift service 

approval.

http://www.ciaa.com.au
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Veal Cutlets with Crispy Potatoes & Cherry Sauce

Ingredients
- 4 (about 800g) brushed potatoes, 
peeled, cut into 5mm-thick slices
- 1 tablespoon olive oil
- 50g bought garlic butter
- 4 (about 1kg) veal cutlets
- 450g fresh cherries, pitted
- 310ml (1 1/4 cups) water
- 150g snow peas, trimmed, steamed

Recipe from www.taste.com.au

Method
Step 1
Preheat oven to 180°C. Line a large baking tray with non-stick 
baking paper. Place the potato, in a single layer, on the prepared 
tray. Heat the oil and half the butter in a small saucepan over 
low heat until the butter melts. Brush the butter mixture over 
the potato. Season with pepper. Bake for 25-30 minutes or until 
tender and golden.

Step 2
Meanwhile, season the veal with salt and pepper. Heat the 
remaining garlic butter in a large frying pan over medium-high 
heat until foaming. Cook the veal for 3-4 minutes each side for 
medium or until browned and cooked to your liking. Transfer to a 
plate. Cover with foil and set aside for 3 minutes to rest.

Step 3
Add the cherries to the pan. Cook, stirring, for 3-4 minutes or 
until the cherries start to soften. Add the water and any juices 
from the plate. Bring to the boil. Reduce heat to medium. Simmer 
for 5-10 minutes or until the sauce reduces by two-thirds and the 
cherries are soft. Set aside to cool slightly.

Step 4
Divide the potato and veal among serving plates. Spoon over the 
cherry mixture. Serve with the snow peas.

Want to advertise in the 
independent?

Advertise in the Independent - a publication reaching CIAA's 
estimated 12,000 clients.

Available online at ciaa.com.au and via hardcopy, you're sure to get 
the word out there!

For all enquiries, please email theindependent@ciaa.com.au

http://www.ciaa.com.au
http://taste.com.au
http://ciaa.com.au
mailto:theindependent%40ciaa.com.au?subject=Advertising
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RIPPIN’ RESULTS
BJ & FA Daniel

Paskeville
71 crossbred lambs made $242 per head at the 

South Australian Livestock Exchange, 
Dublin 23/5/17

 

JI & PJ Price
Booborowie

89 merino wether lambs made $212 per head at 
the South Australian Livestock Exchange

Dublin 23/5/17

DJ & SJ Fauser
Ungarra

43 merino wethers made $170 per head at the 
South Australian Livestock Exchange, 

Dublin 6/6/17

A & A Easther
Marion Bay

2 cows to $2.46/kg averaged $1,502.10 per head 
at the South Australian Livestock Exchange, 

Dublin 15/6/17

Preiss Family Trust
Arno Bay

11 steers to $3.57/kg averaged $1,368.64 per 
head at the Southern Livestock Exchange, 

Mt Compass 10/5/17

TR Keech
Gulnare

15 crossbred lambs made $226 per head at the 
South Australian Livestock Exchange, 

Dublin 23/5/17
 

HS Tucker & Son
Wasleys

18 crossbred ewes made $170 per head at the 
South Australian Livestock Exchange, 

Dublin 26/4/17

SP Blieschke
Melrose

13 heifers to $3.62/kg averaged $1,099.50 per 
head at the South Australian Livestock Exchange, 

Dublin 8/5/17

Motpena Props
Parachilna

41 steers to $4.00/kg averaged $982.07 per head 
at the South Australian Livestock Exchange, 

Dublin 5/6/17

BR & TN Stratford
Tumby Bay

13 steers to $3.70/kg averaged $1,232.31 per 
head at the Southern Livestock Exchange,

Mt Compass 24/5/17

Garry Willson
0428 845 889

Willson Livestock Spence Dix & Co
(08) 87 553 088

SAL North West
(08) 86 272 788

SAL North West
(08) 86 272 788

Jeff Emms
0408 803 427

EP Livestock
0408 126 144

Platinum Livestock
(08) 81 305 000

Tex O'Brien
0418 835 156

Tandoorah 
Pastoral Co

Lamont Livestock Michael Lamont
0428 127 478

Geoff Williams
0407 797 357

Geoff Williams
Livestock

http://www.ciaa.com.au


BURRA
Andrew Butler
0407 399 772

GP Livestock
ONE TREE HILL
Graham Phillips
0408 802 280

KW Livestock
SPALDING

Keith Pluckrose
0428 452 199

BALAKLAVA 
Peter Butterfield

0417 884 877

Willson Livestock

Geoff Williams 
Livestock & Rural
FLINDERS RANGES

Geoff Williams
0407 797 357

ALL AREAS
Jonathan Spence

0427 084 951
Rodney Dix

0429 818 490
David Cox

0439 847 781
Kym Lovelock
0407 711 337
Daniel Doecke
0458 748 262
Mark O’Leary
0429 814 998
Luke Schreiber
0429 817 274
Joe Scammell
0429 112 664

Daniel Griffiths
0437 486 771

Darren McEvoy
0427 655 719

ALL AREAS
Wayne Hall

0477 064 407
Craig Barbary
0428 817 811
Toby Cousins
0429 068 964

Ben Dohnt
0437 856 327
Adam Bradley
0428 838 285

Simon Rosenzweig
0427 887 705

Matthew Pawley
0458 423 513

ALL AREAS 
Tom Wardle

0418 810 363
Craig Reschke
0408 853 541
Trevor Cleland
0407 601 074

Tony Clark
0427 363 161
Julian Burke

0458 542 615
Peter Wardle
0458 484 422

MALLALA
Richard Jones
0448 071 505

Jones Livestock 
Services

KIMBA
Bronte Kenchington

0457 740 220
Colin McFarlane

0457 736 285
Bradley Hier

0457 737 864
Warren Brown
0457 736 544

Nathan Johnson
0457 735 449

EYRE PENINSULA
Richard Hill

0427 272 311
Ben Dickenson
0437 967 643
Henry Zwar

0427 797 455
Scott Masters
0458 517 883

CRYSTAL BROOK
Peter Hill

0408 085 332

YANKALILLA 
Greg Weber-Smith

0419 867 801
John Rye

0407 547 205

STRATHALBYN
Tim Callery

0408 366 185
Malcolm Collett
0408 826 543

NARACOORTE
Laryn Gogel

0459 620 904
Darryl Napper
0429 640 234

ALICE SPRINGS 
David Eagleson
0419 925 033

Tom Collier
0427 737 360

WUDINNA 
Brian Durdin
0428 272 922

Warren Beattie
0428 899 004

ARDROSSAN
Mark Carter

0418 825 673
Luke Carter

0429 679 033

PARNDANA 
Terry May

0438 451 981
Nathan Trethewey

0427 395 571

Mark Carter
& Co

GUMERACHA
Jeff Emms

0408 803 427

KADINA
Garry Willson
0428 845 889

Keilem

CIAA
219 Carslake Road
DUBLIN  SA  5501
Ph: (08) 85 292 007
Fax: (08) 85 292 010

Administration
Kylie Kemp: 0409 304 186
Marnie Burt: 0419 828 511
Livestock Manager
Tex O’Brien: 0418 835 156
Auctioneers
Jeff Emms Daniel Griffiths
Peter Pinkerton Ben Dohnt
Craig Barbary

www.ciaa.com.au
www.facebook.com/ciaalivestock
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The Phantom
Just call me Bob!

CIAA lamb auctioneer, Peter Pinkerton has acquired a new nick name.
Apparently Pinky and Ardrossan agent Mark A Carter were fishing off Black Point recently and after a 

successful day of whiting hunting decided to call it a day.
Mark A was acting as the skipper and Pinky was doing a Gilligan impression when they approached the 

shore. Mark A instructed Pinky that he would give the word when to jump overboard to secure the boat. 
Apparently Pinky decided that he was more familiar with the intricacies of boatcraft than the Skipper and 

slightly prematurely jumped into the unknown depths. According to Pinky, the water looked about two feet 
deep, then again he does wear glasses and isn’t renowned for his acute eyesight.

Anyway, the upshot of the adventure was that Pinky hit the water and much to his surprise and shock just 
kept going downward. Unfortunately Pinky was wearing waders that immediately filled with water which 

made resurfacing problematical.
Finally, after what seemed like an interminable time Pinky bobbed up, much to the relief of Mark A who had 

visions of having to rescue him and administer mouth to mouth resuscitation.
All’s well that ends well, a saturated Pinky never had his Rolex watch and never even lost his glasses.

It certainly left a lasting impression on Pinky, all he could say was how relieved he felt when he bobbed to 
the surface. He will now be referred to as “Bob” Pinkerton! 

http://www.ciaa.com.au
http://www.facebook.com/ciaalivestock

