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Alice Springs Show Cattle Sale 
2017

Agents yarded approximately 3200 cattle at this year’s Alice Spring Show 
Cattle Sale at the Roe Creek Yards which was held on Thursday 6th July. 
The cattle presented in very good condition which meant for some keen 
bidding by the gallery of buyers on the day but prices were back a frac-
tion on last year’s sale. 
There was some noticeable buyers missing from the sale this year though 
with Midfield and Princess Royal not making the trip up. 
The highest price of the day was 3.40c/kg for 80 black baldies from Lucy 
Creek and these were an average weight of 255.70kg. 
Last year a similar run of cattle from the same vendor made 3.54c/kg. 
Umbearra Station – Kulgera sold a pen of 77 Red Angus Steers for 3.18c/
kg at an average weight of 433.44kg and these were purchased by TFI. 
Garry Willson from Coolalie Feedlot – Paskeville made the trip to Alice 
Springs and wasn’t disappointed in the yarding. Garry purchased 272 
Steers for an average price of $3.00c/kg and an average weight of 401kg. 
Matt Pawley from Platinum Clare was also in attendance and he also took 
advantage of the slightly easing prices. Matt purchased 148 cattle in total 
(123 Steers, 25 Heifers) for an average price of $3.12c/kg and an average 
weight of 278kg. 
Top Left: CIAA agent Garry Willson (centre), with son Riley Willson (left) and Territory 
Rural agent David Eagleson.
Bottom Left: Platinum agent Matthew Pawley (far right) with clients (from left) Kyle 
Mitchell, Anthony Williams & Neil Bridger.

Photos continued page 2.

J-BAS: Frequently Asked 
Questions
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Top: Eastern Young Cattle Indicator graph
Bottom: Northern Trade Lamb Index graph
Both graphs indicate cents per kilogram carcase weight

All graphs and information courtesy 
of Meat & Livestock Australia’s 
National Livestock Reporting Service.
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It’s a joke, Joyce!
When our lawn mower broke and wouldn't 

run, my wife kept hinting to me that I should 
get it fixed.  But, somehow I always had 
something else to take care of first - the 

shed, the boat,
making beer.... Always something more 

important to me. Finally she thought of a 
clever way to make her point.

When I arrived home one day, I found her 
seated in the tall grass, busily snipping away 
with a tiny pair of sewing scissors. I watched 

silently for a short time and then went 
into the house. I was gone only a minute, 
and when I came out again I handed her a 

toothbrush. I said, "When you finish cutting 
the grass, you might as well sweep the 

driveway."
The doctors say I will walk again, but I will 

always have a limp.

http://www.mla.com.au/Home
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Adelaide 7 Day Weather Forecast

Information courtesy of weather.com 

MON
July 17

Showers
15/7

TUE
July 11

WED
July 12

THU
July 13

Sunny
17/9

Partly Cloudy
18/10

Showers
16/9

FRI
July 14

Showers
13/7

SAT
July 15

Partly Cloudy
13/6

SUN
July 16

Mostly Cloudy
14/9

JW Smart
Woolbuyers Pty Ltd

WILL BUY ALL TYPES
Flexible Hours.

0417 878 486
jwsmart@bigpond.com

Know a great 
joke?

Send your jokes in to 
theindependent@ciaa.com.au
to be featured in an upcoming 

issue!

Market News & Reviews

If you hear an odd sort of tinkling, 
fracturing kind of sound around 

the markets, don't be too alarmed 
it's just the sound of falling prices.

Yes, the inevitable price correction 
is firmly under way.

Cattle prices have been gradually 
declining over the last several 
months and it has really only been 
the voracious appetites of feeder 
buyers that have propped prices up.

Trade and processor buyers have 
been trying to haul the price of 
cattle back for some time and with 
the lack of urgency displayed by 
buyers at recent sales, the rumours 
of a massive stockpile of product 
in storage is taking on a great deal 

more credence.
Feeder demand appears to 

have eased as uncertainty on what 
direction prices will take and the 
spectre of feed barley at $300/tonne 
has certainly put some feeders in a 
spin.

Lamb prices have followed the 
beef values and tumbled significantly, 
there are several factors affecting 
this.

This is the time of year for abattoir 
maintenance closures/slowdowns, 
the quality of the lambs is generally 
well below average and soft demand 
from our export trade partners will 
always ensure prices are heading in 
the wrong direction.

Similarly, mutton prices are on 
a substantial slide despite a small 
supply and solid demand. Apparently 

$5/kg and beyond was too large an 
obstacle for anybody too hurdle.

Alright, enough of the doom 
and gloom. The Spring beckons and 
depending on the rain gods, things 
certainly aren't dire.

Cattle prices will find their own 
level, they will be less than what 
we've become accustomed to but 
more than we were getting in 2013.

Lamb prices will face the usual 
challenges through the glut of spring 
and unless we breed a hell of a lot 
more sheep in a big hurry, mutton 
prices will remain relatively buoyant.  

By MICHAEL LAMONT

http://www.ciaa.com.au
http://weather.com
mailto:jwsmart%40bigpond.com?subject=
mailto:theindependent%40ciaa.com.au?subject=Joke


South Australian Cattle
Indicators

South Australian Sheep 
& Lamb Indicators

Trade Steer 629 625 662 c/kg cwt

Medium Steer 597 550 656 c/kg cwt

Heavy Steer 617 566 493 c/kg cwt

Cow 537 511 467 c/kg cwt

Feeder Steer 333.8 332.6 358.4 c/kg cwt

Saleyard
 THIS WEEK LAST WEEK LAST YEAR

Trade Steer 400 385 310 c/kg cwt

Medium Steer 400 385 308 c/kg cwt

Heavy Steer 410 395 315 c/kg cwt

Medium Cow 452.3 452.3 481 c/kg cwt

OTH
 THIS WEEK LAST WEEK LAST YEAR

Restocker Lamb 505 533 653 c/kg cwt

Trade Lamb 532 511 583 c/kg cwt

Heavy Lamb 572 589 608 c/kg cwt

Merino Lamb 500 500 514 c/kg cwt

Mutton 301 440 374 c/kg cwt

Saleyard
 THIS WEEK LAST WEEK LAST YEAR

Med. Trade Lamb 640 640 610 c/kg cwt

Hvy. Trade Lamb 640 640 610 c/kg cwt

Heavy Lamb 640 630 610 c/kg cwt

Mutton 457 478 348 c/kg cwt

OTH
 THIS WEEK LAST WEEK LAST YEAR

As at July 7 As at July 7
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From the Archives

Blast from the Past:  CIAA's very first off-shears sale in October 1992.  From left, Tom Wardle, Doug Hutton, Peter Propsting & Jeff Emms.

http://www.mecardo.com.au
http://www.mecardo.com.au
http://www.ciaa.com.au
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Profile - Henry Zwar
I was born on 22 August 1980 in 

Tailem Bend where my parents 
shared a family farm with my 
grandparents. This is where my love 
affair started with sheep; as a 3 year 
old out in the sheds during shearing 
and crutching time. Otherwise 
referred to as “Sheep shit on the 
brain”! 

We moved to the West Coast, 
Cleve, where my parents started 
their own farming in the Mangalo 
Hills. I attended the Cleve Area 
School and its Agriculture course 
until end of Year 11 and then had a 1 
year traineeship on the local council 
from 17-18 years. With a burning 
desire to get on a handpiece and go 
shearing, I was learning in sheds on 
my council RDO’s. The pace of the 
council was never enough to hold 
my interest, so as soon as my 1 year 
was up in 1999, I was out of there 
bound for a shearing career! 

A couple of years shearing locally 

& down the South East and meeting 
all sorts of people, opened my eyes up 
to the world. Inspired by a shearing 
mate, Clinton Bell, the opportunity 
to shear overseas became my next 
dream. After hunting down a vacant 
shearing spot in the UK, I went over 
there for 5 shearing seasons in a row 
shearing in England and Scotland. 
My future wife Chelsea, was over 
there nursing, and we’d be off 
backpacking after the season ended 
on our Quid earnt. My next goal was 
shearing in Europe, which I hassled 
until I found my way into a spot! Had 
2 seasons shearing in Switzerland 
and one in Italy for the hardest 
contractor I’ve ever come across but 
the experience was unforgettable. 
50 plus days straight and shearing 
from 7am-10pm certainly taught me 
about work ethic. It was physically 
and mentally challenging but totally 
worth every moment of it! 

We worked our way shearing and 

nursing through WA for couple of 
years, then settled back on the EP 
at Cummins in 2010 - married and 
with our first child, Gypsy, on the 
way! After 15 years of shearing, I 
grabbed the opportunity to leave 
my beloved but back-breaking trade 
and work as a Livestock Agent with 
friend and mentor Richard Hill under 
Independent Agency “Spence, Dix & 
Co” – Eyre Peninsula. We relocated 
to Wudinna in 2012, continuing in 
the Livestock Agent business but 
now under the Independent “Eyre 
Peninsula Livestock & Real Estate” 
with Hilly. We’ve since had 2 more 
children, sons Bobby & Franky and 
keep very busy in this lively Wudinna 
community. 

I enjoy working with EPLRE team, 
as well as working with the local 
clientele that have stayed loyal to 
the livestock industry and are now 
reaping the rewards.

Left: Henry Zwar, EP Livestock & Real Estate
Right: Henry shearing in Switzerland, 2006.

http://www.ciaa.com.au
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J-BAS
Frequently Asked Questions

The following questions have been taken from the Animal Health Australia webpage to help shed 
some light on the confusion surrounding the new J-BAS framework.  
More answers may be found at www.animalhealthaustralia.com.au. 

What is a Johne’s Beef Assurance Score 
(J-BAS)?
It’s a risk profiling tool developed for use in the new 
approach to Johne’s disease (JD) in beef cattle. The 
scoring system is from 0 – 8 (0 being ‘Unmanaged risk’, 
8 is ‘High Assurance’). There is also a Dairy Score for 
dairy cattle with a similar range of scores that have been 
designed to line up directly (i.e. Dairy Score of 6 should 
signal an equivalent JD risk as J-BAS 6).
The scores have been developed to allow a producer to 
assess the risk of a herd for JD and are based on having 
a biosecurity plan for the property. Producers should ask 
further questions if worried about JD, and not just focus 
on the score alone.  There is a checklist on AHA’s website 
to help with questions that could be asked.
Who owns J-BAS (Johne’s Beef Assurance 
Score)?
CCA (Cattle Council Australia) owns the J-BAS tool and is 
also responsible for national beef cattle industry policy. 
AHA (Animal Health Australia) manages the tool, based 
on CCA guidance.
What is Johne’s disease?
Johne’s (pronounced “Yo-nees”) is an infectious bacteria. 
It’s a serious wasting disease that affects cattle and other 
ruminants and primarily affects the intestinal tract.
Johne’s disease (JD) bacteria affect animals by causing a 
thickening of the intestinal wall resulting in a reduction 
in the absorption of food. The infected animal is hungry 
and eats, but cannot absorb any nutrients. This results 
in wasting and finally death. Diarrhea and bottle jaw are 
also common signs in cattle. It can take many years from 
first infection to when these signs occur, and animals can 
shed bacteria in their manure in the meantime.
Why was the J-BAS system created?
The new national approach to JD management treats 
the disease as just one of many that producers must 
manage within their business. Producers are now more 
responsible for the implementation and management of 
an on-farm biosecurity plan and practices (not just for 

JD), which enables producers to take control over their 
own productivity and profitability.
Producers are encouraged to make commercial decisions 
taking into account the risks (and opportunities) 
associated with the livestock they are thinking of 
purchasing and selling.
Is J-BAS voluntary or mandatory?
J-BAS is a voluntary tool. It has however, been referenced 
in WA and NT entry requirements, so is necessary for 
entry into those markets. Under J-BAS, each producer is 
responsible for their own risk management.
What score should I aim for in my business?
Many producers may decide JD is not a disease they are 
worried about with their business.  In this case, a J-BAS 
score may not be relevant; it’s the producer’s choice, but 
be sure your market access won’t be affected.
If you are a producer who accesses the WA market or are 
likely to sell cattle to a producer who accesses the WA 
market a high level of assurance is recommended (7 or 8 
depending on where the cattle are coming from).
If you are a producer who accesses the NT market or are 
likely to sell cattle to a producer who accesses the NT 
market you should aim for at least a J-BAS 6.
J-BAS is an industry tool and is not a requirement of 
international exports. Countries have their own import 
requirements that you will need to meet to access such 
markets.
What will happen if I don’t have a biosecurity 
plan by 30 June 2017?
Over the past 12 months, all herds were given a J-BAS 
Transition Score based on the zones they were in under 
the old system. Herds in NSW, Qld, NT and northern 
SA were given a Transition Score of J-BAS 7, as were 
herds known as Beef Only.  All herds in WA were given 
a Transition Score of J-BAS 8.  These Transition Scores 
expire on 30 June 2017.
Without an on-farm biosecurity plan from 1 July 2017, 
herds with a transition score of 7 or 8 will become 
J-BAS 6. (Herds which have had a clinical case of Johne’s 

http://www.ciaa.com.au
http://www.animalhealthaustralia.com.au
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disease within the last five years are not eligible for the 
default score of 6 and will transition to a score 0, 2 or 4 
depending on the time since the last clinical case.)
In an important update, producers have an opportunity 
to return their herds to J-BAS 7 or 8 by implementing 
a biosecurity plan straight away (overseen and signed 
by their veterinarian) and conducting the first of their 
triennial check-tests by 30 June 2018 with clear results.
Where do I submit my biosecurity plan?
There is no requirement for formal lodging of the plan. 
It is to be stored somewhere easily accessible so you 
can refer back to it when required or produce it when 
requested.
The J-BAS is voluntary and assists with management of 
JD risk; the plan is to assist you in having biosecurity 
measures in place. The plan is intended to be routinely 
reviewed so that you can improve your biosecurity 
practices where required.
Is a register of J-BAS herds being kept?
No. J-BAS is a voluntary self-assessed scheme with the 
plan being held by the producer.  There may be support 
in the future for J-BAS 7 and 8 being held on a voluntary 

register for marketing purposes.
Do I need to indicate my J-BAS score on my LPA 
NVD?
No, but you are encouraged to use the Cattle Health 
Declaration to convey your J-BAS score to potential 
buyers.
What are my biosecurity requirements under 
LPA from 1 October 2017?
From 1 October, LPA accredited producers will be required 
to meet biosecurity and animal welfare requirements, 
and complete a three-yearly assessment in order to be 
LPA accredited. Under the biosecurity requirements, LPA 
accredited producers will need to confirm they have a Farm 
Biosecurity Plan and implement best-practice biosecurity 
practices in their on-farm management. Producers who 
have already developed an on-farm biosecurity plan as 
part of their approach to Johne’s disease management 
are not required to complete another.
Is knowing your J-BAS score a requirement of 
LPA?
No.

Information courtesy of 
Animal Health Australia.

http://www.ciaa.com.au
http://www.animalhealthaustralia.com.au
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ALPA Notice: Changes to LPA 
6th July 2017 
 

Changes have been made to strengthen the Livestock Production Assurance program and further safeguard 
Australia’s enviable status as a world leader in red meat safety, integrity and traceability. 
 
From 1 October 2017: 
1. There will be two new elements 1) on-farm biosecurity and 2) animal welfare practices which will be 
additional requirements of LPA accreditation. 
2. LPA-accredited producers will need to renew LPA accreditation every three years.  
As part of this, producers will need to complete an assessment and pay a $60 (plus GST) fee every three years. 
3. Online learning modules will be available to help producers understand their obligations and complete the 
assessment for accreditation.  
4. Off-line learning modules and assessments will be available at $20 (plus GST) to help producers understand 
their obligations and complete the assessment for accreditation. 
5.  FREE electronic LPA National Vendor Declarations (LPA eNVD) will be available.  
 
What do you need to do?  
As an LPA-accredited producer you will need to:  
• familiarise yourself with the new biosecurity and animal 
welfare requirements  
• when your accreditation is due, complete the assessment and 
pay the fee  

You are encouraged to complete the learning modules to 
understand your obligations and prepare for the assessment.  
 
New biosecurity requirements:  
You’ll need to have a Farm Biosecurity Plan and implement best-
practice biosecurity practices on your farm and complete the LPA Learning module to ensure you’re meeting 
requirements. Cattle producers who have developed a Farm Biosecurity Plan as part of their approach to Johne’s 
disease (J-BAS) management will not need to complete another to meet LPA requirements. For a Biosecurity Plan 
template go to  www.animalhealthaustralia.com.au/wp-content/uploads/Grazing-Manual-Biosecurity-Form.pdf.  
New animal welfare requirements:  
You’ll need to demonstrate that your on-farm handling of livestock is consistent with the Australian Animal Welfare 
Standards and Guidelines available at www.animalwelfarestandards.net.au.  
Those responsible for livestock management will need to have a copy of the Standards and Guidelines, be familiar 
with its content, complete the LPA learning module, and advise and oversee others handling livestock. 
 
Electronic NVDs (eNVDs) 
The LPA eNVD will be available through the LPA Service Centre and licensed software providers. It is available to be 
printed but not everyone can receive it electronically yet. Check the list of software providers at 
www.mla.com.au/envd. 
 
It is not compulsory for producers to change to the eNVD. You can continue using paper LPA NVDs (which will remain 
at $40 incl GST per book) or you can print the eNVD free of charge. 

More information: 
Website: www.mla.com.au/lpa                 Helpline: 1800 683 111                Email: lpa@mla.com.au 

 

 

You’ll be contacted approximately two 
months before your accreditation is 
due and given instructions for working 
through the new process online.  
Producers will remain LPA accredited 
throughout this process. Your LPA 
accreditation will only be at risk if you 
do not complete the assessment and 
pay the fee when your accreditation is 
due. 

http://www.ciaa.com.au
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J-BAS Biosecurity plan 17 3 17  

 BIOSECURITY    PLAN 

 

 O = Optional, E= Essential 

                                       Biosecurity practice  
Ti

ck
 if

 co
m

pl
et

e  
 
Verification / Demonstrate  

Introductions: Lifetime history of cattle known and risk assessment under 
taken to ensure only from herds with same or lower risk 

E NVD’s and NCHD, assurance 
certificates  (J-BAS) 

Not co-grazed with sheep or if co-grazed with sheep then only with sheep 
from RBA (includes all SA sheep) or assured/vaccinated sheep (i.e. MAP) 

E NVD’s and NSHS 

Not co-grazed with dairy (or dairy cross) cattle, or if co-grazed with dairy or 
dairy cross cattle they are dairy score 7  and above 

E Dairy score on NCHD 

No history of Johne’s disease on the property in any species or if history of 
Johne’s then has been resolved through a PIRSA management program 

E  

No co-grazing with any cattle, sheep, goats & alpacas that are known or 
suspected of being infected with Johne ‘s disease 

E  

Young animals are not grazed in high risk areas.  E  

Veterinary advice sought on the actions required due to animals straying on 
or off the property.  

O  

No agistment of stock off property or if agistment off property is undertaken 
then JD exposure is unlikely.  

O  

Boundary fences – inspected and maintained E  

Gates and grids- closed and maintained (to grazing areas) O  

Suspect or clinical cases tested by veterinarian 
 

E Lab results  

Herd has undergone an initial sample test and ongoing triennial check 
testing with negative results. (J-BAS 7) 

O Lab results 

Herd undergone 2 initial sample tests 2 years apart  and ongoing triennial 
check testing with negative results .(J-BAS 8) 

O Lab results 

Herd undergone other testing with negative results to any strain of 
Mycobacterium paratuberculosis (JD). 

O Lab results 

No history of unresolved high risk traces to the property.  E Lab results 

Biosecurity plan reviewed by veterinarian and signed annually.  O Documented Biosecurity Plan 
signed by veterinarian. Signed 
One Biosecurity checklist 

J-BAS Biosecurity plan 17 3 17  

Animal Health Management: Prevent and control disease where infection is known or suspected 

Property disease management plan approved by PIRSA E Management plan 

Silirum vaccination O Vaccine receipts 

Young stock are grazed in low contamination paddocks O  
High risk animals have been removed E  
Tracing forward of high risk animals that have been sold to other properties E  
Whole herd individual testing undertaken O  

O = Optional, E= Essential 

 

Signed  (Producer) 

 

Signed (Veterinarian) 

Date 

Recently PIRSA have been inundated with 
queries relating to the new approach to 

managing Bovine Johne’s Disease in cattle in 
Australia with many producers and agents very 
concerned about details read or forwarded in 
emails and media.
The following points may be used to help 
clarify the confusion and angst-

•         A JBAS score is a self-derived Johne’s 
Disease risk score calculated by cattle 
producers for their cattle enterprise
•         A “Biosecurity plan” is a documented 
plan for that enterprise, derived by the 
property owner / manager, which details the 
procedures they implement to reduce the 
incidence of pest, disease, weeds on their 
property, it can be in any form.
•         The JBAS system requires that people 
wanting to claim scores of 6 or above have a 
“Biosecurity plan”
•         Purchasers of cattle off of a property 
are the ones who will dictate whether or not 
they want a declaration of a JBAS score. If 
purchasers of your stock do not want a score, 
then you do not need to have one.
•         Some states (NT, WA) and shows will 
require declaration of a JBAS score, if you 
don’t sell interstate or show cattle, then it is 
unlikely you will need a JBAS score.
•         You can derive a JBAS score for your 
property at any time into the future, there are 
no deadlines.
•         Nobody (government or other) will be 
auditing your score unless you property is 
infected with BJD and you are making false 
claims.
•         If the purchaser of your cattle wants you 
to declare a JBAS score, they need to verify 
with you that it is correct.
•         Presently no sale yards in SA are 
requiring declaration of JBAS scores 

Biosecurity Plans
By 
CHRIS VAN-DISSEL

Sample Biosecurity Plan 
courtesy of PIRSA

http://www.ciaa.com.au
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How's your mob 
travelling?

Seven rounds to go before finals action be-
gins and the final make up of the eight 

seems as murky as it was after round four. This 
is my idea of how it will all pan out! 

GWS
Sailing along nicely despite a couple of hiccups 
and a lengthy injury list. This talent laden outfit 
can sail into the top two and then gear up for a 
huge assault on the premiership.

Adelaide
Couldn’t beat either Melbourne or Hawthorn 
at home, this casts a lot of doubts on their abil-
ity to make much of a lasting mark on the com-
petition. They look the goods when they’re 
going well but appear to have a soft streak that 
could be their undoing.

Geelong
This is a side that is doing just enough to win. 
Unfortunately for Cats supporters they are 
only two injuries away from crashing and burn-
ing.

Richmond
The great enigmas, I get the feeling that this is 
a team that could progress deep into the finals 
series. Then again, it is Richmond.

Port Adelaide
Can you be a real contender while only beating 

one team above you on the ladder? I think the 
answer is yes, must keep Paddy Ryder sound.

Melbourne
Simon Goodwin must feel like he’s been jinxed. 
They have had some exceptional performances 
with no rucks, now he has the ruckmen back 
his midfield gets massacred by injury. If they 
can hold on to the eight watch out for some 
damaging performances in September.

West Coast Eagles
The snoozing giants, despite some indifferent 
road trips the Eagles will be primed to come 
home in a big flurry. Top four material.

St Kilda
Pretenders who will once again narrowly miss 
the eight and hand their supporters more 
heartache.

Sydney
Forget the start of the season, the Swans are 
the real deal. Finals bound and good enough to 
fight their way through to the big decider.

Western Bulldogs
Reminiscent of the Hawthorn effort after un-
expectedly winning the 2008 flag. Hawthorn 
didn’t make the finals in 2009 and neither will 
the Bulldogs in 2017.

Essendon
Playing above expectations, they need to re-
cruit another big forward to take the next step.

By Alistair Worscott

http://www.ciaa.com.au


219 Carslake Road,  DUBLIN  SA  5501 www.ciaa.com.au

11

POS TEAM W L D PTS

1 11 4 0 44

9 8 7 0 32

2 10 3 2 44

10 7 8 0 28

3 10 4 1 42

11 7 8 0 28

4 9 6 0 36

12 7 8 0 28

5 9 6 0 36

13 6 8 1 26

6 9 6 0 36

14 6 9 0 24

7 9 6 0 36

15 5 10 0 20

17 4 11 0 16

8 8 7 0 32

16 5 10 0 20

18 3 12 0 12

ADELAIDE
CROWS

GWS
GIANTS

GEELONG
CATS

WEST COAST 
EAGLES

WESTERN 
BULLDOGS

RICHMOND

PORT 
ADELAIDE

ST KILDA

FREMANTLE

MELBOURNE

GOLD COAST 
SUNS

ESSENDON

CARLTON

NORTH 
MELBOURNE

COLLINGWOOD

HAWTHORN

SYDNEY 
SWANS

BRISBANE 
LIONS

2017
LADDER

AFL Ladder from www.afl.com.au

Gold Coast
They’ve shown glimpses of form and also some 
gritty performances have shown some maturi-
ty. Unfortunately still too reliant on too few to 
do the work.

Hawthorn
Two games out of the eight and getting expe-
rienced players back into their line up, anyone 
willing to bet that they won’t give things a big 
shake over the next couple of months.

Fremantle
Under achievers or over achievers? Middle of 
the road for the next couple of years. 

Collingwood
Bye-bye Bucks, probably unlucky in many 
respects. The Magpies have played attractive 
attacking football without getting the whole 
formula right.

Carlton
The rebuild is going well and may be a year 
ahead of schedule. All Bolton has to do is keep 
a lid on the expectations next year.

North Melbourne
Poor old Roos are in an unenviable spot, they 
don’t appear to have a cohesive rebuild plan 
and despite looking dangerous at times, hav-
en’t really threatened.

Brisbane
A lot to like about the new Lions regime, suc-
cess will come sooner rather than later. 

http://www.ciaa.com.au
http://www.afl.com.au
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Gone to the Dogs
Anybody who frequents the 

Dublin sheep and lamb sale 
of a Tuesday will be fully aware of 
the fact that there are a powerful 
number of dogs, of all breeds, 
colours and capabilities floating 
around the yards.

A good dog, is of course invaluable 
to its owner to move and pen up 
sheep and to unload and load trucks, 
ordinary dogs on the other hand are 
little more than a barnacle on the 
backside of progress.

The Dublin droving coterie seem 
to have the whole spectrum of dogs 
and their abilities covered, they 
range from the very good to the 
downright useless and the spectacle 
is sometimes more tragic than comic.

That’s not to say that some of the 
handlers themselves aren’t funny, 
one drover in particular has a pair 
of dogs, apparently he names them 
from the place he gets them. Laura 
is his bitch, no prizes for guessing 
that she originated from the home 
of Golden North ice cream, his 
dog Sydney however, is a different 
matter. Did he get Sydney from the 

CBD of the metropolis in the east or 
did he emanate from Parramatta or 
Tumbarumba and these names were 
just too difficult to get his tongue 
around when working? 

Some poor farm dogs cop some 
atrocious names, I once knew a 
bloke who had a couple of Kelpies, 
one was called Buggerya and the 
other, well it started with an F and 
ended in ya, you get my drift! This 
bloke maintained that it saved his 
vocal chords an immense amount of 
strain, when he was working sheep 
there was always an insistent chorus, 
“come here Buggerya” or “come 
behind F---ya”.

Of course there are those farm 
dogs at the other end of the scale, 
these have much more genteel 
names and are treated as one of the 
family rather than residing on the 
end of a chain in a rusty 44 gallon 
drum or half an old rain water tank.

I once had a client whose main 
claim to fame was he was born into 
a substantial family property, to say 
this bloke was a bit pretentious would 
be understating things considerably. 
He was very industrious, during his 
farming life he managed to make 
a small fortune, mainly by starting 
with a large one.

We’ll call the client Robert for the 
sake of a name, now Robert (never, 
ever Bob) had a penchant for Border 
Collie sheep dogs and went out of 
his way to pay as much as possible 
for the best available only to ruin 
them in short order.

When I called into his place one 
day he proudly introduced to me to 
his newest pup, he informed me that 
the new addition was rather grandly 
named Orpheus.

I remarked to Robert that Orpheus 
was a rather peculiar name for a 
sheep dog and he replied smugly 
that there was an excellent reason 
to call a sheep dog Orpheus and that 
if I couldn’t see the relevance it was 
because of my own ignorance.

Robert, in his usual supercilious 
manner wouldn’t elaborate further 
and challenged me to go away and 
work it out. After a few days and a 
lot of lateral thinking I finally came 
to the answer.

“Orpheus in the Underworld” 
is a classical musical composition 
written by, bloody Offenbach!

So, when you see all of those four 
legged “Fido’s” working at Dublin, 
give thanks their names aren’t 
Buggerya, Orpheus or even worse!   

By MICHAEL LAMONT

Want to advertise in the 
independent?

Advertise in the Independent - a publication reaching CIAA's 
estimated 12,000 clients.

Available online at ciaa.com.au and via hardcopy, you're sure to get 
the word out there!

For all enquiries, please email theindependent@ciaa.com.au

http://www.ciaa.com.au
http://ciaa.com.au
mailto:theindependent%40ciaa.com.au?subject=Advertising
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WANTED
Crystal Brook Saleyard 

Coordinator 
We are looking for a suitable person to be 
in charge of the running of our new Crystal 

Brook saleyards.
The successful applicant will be required to 
coordinate the bookings/drafting/penning/
delivery of the sale when they are held (sale 
dates yet to be confirmed). The coordinator 
will also be in charge of coordinating any 
transit livestock that may enter the yards in 

between sale dates.
Saleyard coordination experience would be 

an advantage.
The coordinator will work closely with the 
existing CIAA staff to ensure all aspects 
of each sale are run professionally and 

efficiently.
Remuneration and contract details will be 
discussed with the successful applicant at 

the employment interview.

All enquiries to Kylie Kemp
kkemp@ciaa.com.au

Don't forget - you can 
now check the weather 

on our website!
Head over to our website  
www.ciaa.com.au and check out our 
weather widget on our home page!  Use 
the spyglass in the upper left corner to 
change your location, and the arrow 
in the upper right corner to access 
RuralCo's Weatherzone page, which 

offers comprehensive weather data.

Bad Bank Tax
By 
DAN VAN HOLST 
PELLEKAAN
Dan's the Man

As I hope readers may know, 
the SA Liberals this week 

blocked the Labor government’s 
proposed $370M bank tax. While 
most people are not fans of the 
banks and taxing them may 
seem attractive, the reality is 
that any extra cost that the state 
government puts onto the banks 
in South Australia the banks 
will pass on to their customers 
in South Australia. This will put 
extra financial pressure on all 
South Australians and further 
disadvantage SA compared to 
other states.

For anyone who thinks this 
may be a long way from his or her 
own real world situation, please 
consider the range of people who 
would be negatively impacted. 
People with home loans, car 
loans, business loans, aspiring 

new home owners and people 
with any form of superannuation 
are examples of those who would 
be exposed to increased costs 
passed on by the banks from the 
state government if this tax is 
allowed.

We already have the most 
expensive electricity in the world, 
the highest taxes and charges 
of all the states and the highest 
unemployment in the nation. 
We do not need any more state 
government imposed costs to 
flow through our economy and 
put even more pressure on 
households, small businesses and 
employers. The SA Liberals will 
make the hard decisions to help 
all South Australians.

--

http://www.ciaa.com.au
mailto:kkemp%40ciaa.com.au?subject=Crystal%20Brook%20Saleyard%20Coordinator%20Application
http://www.ciaa.com.au
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Lamb Pasties
Ingredients
- 4 frozen shortcrust or puff pastry

sheets, thawed
- 1 tablespoon olive oil
- 1 onion, finely chopped
- 350g lean lamb mince
- 1 teaspoon ground cinnamon
- 1 teaspoon ground cumin
- 1/4 cup chopped mint leaves
- 2 tomatoes, chopped
- 1 egg, beaten, to brush

Recipe from www.taste.com.au

Method
Step 1
Preheat oven to 190°C. Cut four 12cm circles from pastry. 
Transfer to a lined baking tray. Chill while you make filling.

Step 2
Heat oil in a large pan over medium heat, then cook the 
onion, stirring, for 1-2 minutes until starting to soften. 
Add mince and spices and cook, breaking up with a 
wooden spoon, for 5-6 minutes until meat is browned. 
Season, add mint and tomato, then remove from heat 
and cool.

Step 3
Divide lamb among pastry, spooning it over half of each 
circle and leaving a 1cm border. Brush edges with egg, 
then fold over to form parcels. Press edges to seal, 
decorate with pastry offcuts if desired, then brush all 
over with egg. Bake for 15 minutes or until golden. Cool.

FOR ALL ENQUIRIES, PLEASE CALL (08) 85 292 432 OR 0409 553 864

MONDAY - CATTLE 8.00am, CALVES 9.30am
TUESDAY - LAMBS 8.30am, FOLLOWED BY SHEEP

http://www.ciaa.com.au
http://taste.com.au
http://www.saleyards.info/public/saleyard/index.cfm?Saleyard=Dublin&saleyardID=48
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RIPPIN’ RESULTS
BJ & FA Daniel

Paskeville
37 crossbred lambs made $225 per head at the 

South Australian Livestock Exchange, 
Dublin 13/6/17

 

MS & RJ Dittrich
Truro

88 crossbred lambs made $214 per head at the 
South Australian Livestock Exchange

Dublin 13/6/17

MS & KP Johnson
Stansbury

42 merino ewes made $166 per head at the 
South Australian Livestock Exchange, 

Dublin 27/6/17

PD & NJ Murray
Port Lincoln

27 steers to $3.44/kg averaged $896.02 
per head at the South Australian Livestock 

Exchange, Dublin 26/6/17

AG & P Greig
Crystal Brook

19 steers to $3.40/kg averaged $881.12 
per head at the South Australian Livestock 

Exchange, Dublin 19/6/17

Harrop Pastoral
Paskeville

57 crossbred lambs made $222 per head at the 
South Australian Livestock Exchange, 

Dublin 13/6/17
 

Maiville
Kadina

33 crossbred ewes made $210 per head at the 
South Australian Livestock Exchange, 

Dublin 13/6/17

KR & JV Button
Maitland

8 steers & heifers to $3.60/kg averaged 
$856.81 per head at the Southern Livestock 

Exchange, Mt Compass 14/6/17

Broughton Hills
Yacka

6 steers to $4.00/kg averaged $1,660.08 
per head at the South Australian Livestock 

Exchange, Dublin 19/6/17

AG & RR Alcock
Arno Bay

16 steers to $3.33/kg averaged $1,536.57 per 
head at the Southern Livestock Exchange,

Mt Compass 5/7/17

Garry Willson
0428 845 889

Willson Livestock Garry Willson
0428 845 889

Willson Livestock

Platinum Livestock
(08) 81 305 000

Platinum Livestock
(08) 81 305 000

Peter Hill
0408 085 332

Wardle Co
(08) 86 362 351

Wardle Co
(08) 86 362 351

Wardle Co
(08) 86 362 351

SAL North West
(08) 86 272 788

EP Livestock
0408 126 144

http://www.ciaa.com.au


BURRA
Andrew Butler
0407 399 772

GP Livestock
ONE TREE HILL
Graham Phillips
0408 802 280

KW Livestock
SPALDING

Keith Pluckrose
0428 452 199

BALAKLAVA 
Peter Butterfield

0417 884 877

Willson Livestock

Geoff Williams 
Livestock & Rural
FLINDERS RANGES

Geoff Williams
0407 797 357

ALL AREAS
Jonathan Spence

0427 084 951
Rodney Dix

0429 818 490
David Cox

0439 847 781
Kym Lovelock
0407 711 337
Daniel Doecke
0458 748 262
Mark O’Leary
0429 814 998
Luke Schreiber
0429 817 274
Joe Scammell
0429 112 664

Daniel Griffiths
0437 486 771

Darren McEvoy
0427 655 719

ALL AREAS
Wayne Hall

0477 064 407
Craig Barbary
0428 817 811
Toby Cousins
0429 068 964

Ben Dohnt
0437 856 327
Adam Bradley
0428 838 285

Simon Rosenzweig
0427 887 705

Matthew Pawley
0458 423 513

ALL AREAS 
Tom Wardle

0418 810 363
Craig Reschke
0408 853 541
Trevor Cleland
0407 601 074

Tony Clark
0427 363 161
Julian Burke

0458 542 615
Peter Wardle
0458 484 422

MALLALA
Richard Jones
0448 071 505

Jones Livestock 
Services

KIMBA
Bronte Kenchington

0457 740 220
Colin McFarlane

0457 736 285
Bradley Hier

0457 737 864
Warren Brown
0457 736 544

Nathan Johnson
0457 735 449

EYRE PENINSULA
Richard Hill

0427 272 311
Ben Dickenson
0437 967 643
Henry Zwar

0427 797 455
Scott Masters
0458 517 883

CRYSTAL BROOK
Peter Hill

0408 085 332

YANKALILLA 
Greg Weber-Smith

0419 867 801
John Rye

0407 547 205

STRATHALBYN
Tim Callery

0408 366 185
Malcolm Collett
0408 826 543

NARACOORTE
Laryn Gogel

0459 620 904
Darryl Napper
0429 640 234

ALICE SPRINGS 
David Eagleson
0419 925 033

Tom Collier
0427 737 360

WUDINNA 
Brian Durdin
0428 272 922

Warren Beattie
0428 899 004

ARDROSSAN
Mark Carter

0418 825 673
Luke Carter

0429 679 033

PARNDANA 
Terry May

0438 451 981
Nathan Trethewey

0427 395 571

Mark Carter
& Co

GUMERACHA
Jeff Emms

0408 803 427

KADINA
Garry Willson
0428 845 889

Keilem

CIAA
219 Carslake Road
DUBLIN  SA  5501
Ph: (08) 85 292 007
Fax: (08) 85 292 010

Administration
Kylie Kemp: 0409 304 186
Marnie Burt: 0419 828 511
Livestock Manager
Tex O’Brien: 0418 835 156
Auctioneers
Jeff Emms Daniel Griffiths
Peter Pinkerton Ben Dohnt
Craig Barbary

www.ciaa.com.au
www.facebook.com/ciaalivestock
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Saleyard Snaps

Left: various buyers and agents at the South Australian Livestock 
Exchange.
Right: CIAA agents Mark Carter & Toby Cousins at a recent 
Jamestown market.  (photo credit: Stock Journal)

http://www.ciaa.com.au
http://www.facebook.com/ciaalivestock

