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Young ewes $300, 
too dear? Have 
another think!

There’s a lot of lamb breeders 
out there who think that 

paying $250 to $300 for young ewes 
is outrageous.

I can sympathize with the initial 
reaction, however anybody who sits 
down and does the sums properly 
will come to the realisation that for 
quality young ewes that’s where the 
price should be if not a bit further up 
the scale.

I am a great believer in historical 
precedents, the economic law of 
supply and demand and why the 
weather patterns across the country 
can either make or break an industry.

Let’s start with historical 
precedents. Depending on whose 
figures you use, the Australian sheep 
flock during the 1970’s numbered 
around 125 million, by the early 
2000’s that figure had reduced to 75 
million. Since then, the burgeoning 
lamb and mutton export trade has 
seen spectacular growth in returns 
for cross bred and Merino lamb 
producers. 

Notwithstanding the growth of 
lamb as a desired article around 
the globe, in recent times our wool 
market has had a resurgence of 
biblical proportions. Despite these 
comforting statistics, it seems 
ridiculous that the size of the 
Australian sheep flock, according to 
expert estimates continues to shrink 
and is now somewhere in the vicinity 
of 68 million. The evaporation rate 
of sheep is further exacerbated by 
the fact that the always celebrated, 
sometimes maligned Australian 
Merino is the sheep most rapidly 
disappearing.

There appears to be no let up 
in the demand from our overseas 
trading partners for Australian 
lamb or mutton. Quite the opposite 
seems to be true, the hooks price 
for crossbred and Merino lambs 
for the beginning of November is 
unprecedented!

On-hooks prices on forward 
contract for January and February at 
$6.20/kg tells the tale of dwindling 
supply with a lot more clarity than I 
can put into words. There are always 
those cynics who believe that if the 
processors are offering $6.20/kg 

now, that they will be paying more 
like $7.00/kg in the saleyards come 
January. I hope that they’re right, 
but I wouldn’t bet too much on a big 
price differential.

Now we come to the farmer’s 
greatest bugbear, the weather. 2017 
has been a real mixture of pain and 
joy across South Australia, after a 
few indifferent seasons the South-
east got wet again. No surprises 
there, only the fact that it took as 
long as it did to turn around. 

The rest of the state has recorded 
either only average or below average 
rainfall and as a consequence the 
feed stocks across large portions of 
pastoral and agricultural land is at 
best, limited.

Anecdotal evidence shows that 
the current dry will have a large 
bearing on the numbers emanating 
from the pastoral zone with lamb 
markings down from the high 80%’s 
in 2016 to the low 30%’s this year, a 
stark contrast.

So, if you think your young ewe 
purchases were dear this year, hang 
on to your hat, your wallet or your 
shirt, because next year it will be 
worse!

By MICHAEL LAMONT

http://www.ciaa.com.au
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Top: Eastern Young Cattle Indicator graph
Bottom: Northern Trade Lamb Index graph
Both graphs indicate cents per kilogram carcase weight

All graphs and information courtesy 
of Meat & Livestock Australia’s 
National Livestock Reporting Service.

20162015 2017

20162015 2017

It’s a joke, Joyce!
An old man goes to the doctor.

The doctor asks him what the problem 
seems to be, to which the old man 

replies "I'm not getting pleasure from sex 
anymore".

The doctor asks how old he is, and the old 
man announces that he is 81 years old.

The doctor looks surprised and asks "well 
how old is your wife?"

"Seventy-nine", replies the old man.

The doctor asks "so when did you first 
notice the problem?"

The old man replies "Twice last night, and 
once this morning".

Natural Resource Management

Natural Resource Management 
(NRM) Board levies charged 

to property owners on their land and 
water assets are extremely unpopular 
across our state. I do have sympathy 
for the people who work in this area as 
most of them are capable and diligent, 
but they are faced with challenges 
outside of their control. Some of 
these challenges include: 1) the state 
government over promising what they 
will deliver and then under resourcing 
them to do it, 2) the state government 
pulling the NRM boards and their 
staff back inside the government 
department so while they are meant to 
respond to community needs they are 

actually controlled by the government, 
3) that land holders and people 
living in rural townships often have 
conflicting priorities and 4) the fact 
that the tasks they face (dealing with 
feral animal, weeds, overabundant 
native species, native vegetation, 
erosion, water management, etc, etc) 
are complex and never ending. NO 
EXCUSES though, the work they do is 
important and must be done in a far 
more efficient way.

The State Liberals have recently 
announced policy to completely 
overhaul the way NRM’s are managed. 
Landscapes SA will empower local 
communities by re-establishing 
independence and transparency. 
Each board will have seven members, 
three of whom will be democratically 
elected from local communities within 

the board’s area. The boards will be 
responsible for their own budgets and 
priorities and annual levy increases 
will be capped at the relevant inflation 
rate (same principle as the Liberal 
Party’s council rate capping policy). All 
levies collected by a local board will be 
spent in that board’s area. In addition 
to ongoing grants programmes, there 
will be another $2M per year for 
volunteer, community and not for 
profit groups to access to undertake 
regional environmental projects of 
importance.

The SA Liberal Party is serious 
about environmental management 
across our state and equally serious 
about ensuring levy payers’ money 
is used efficiently and locally and 
delivers results.

By 
DAN VAN HOLST 
PELLEKAAN
Dan's the Man

http://www.mla.com.au/Home
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Adelaide 7 Day Weather Forecast

Information courtesy of weather.com 

MON
Nov 27

Mostly Sunny
28/17

TUE
Nov 21

WED
Nov 22

THU
Nov 23

Sunny
34/23

Partly Cloudy
30/18

Showers
23/17

FRI
Nov 24

Partly Cloudy
25/17

SAT
Nov 25

Partly Cloudy
25/17

SUN
Nov 26

Partly Cloudy
27/17

JW Smart
Woolbuyers Pty Ltd

WILL BUY ALL TYPES
Flexible Hours.

0417 878 486
jwsmart@bigpond.com

Know a great 
joke?

Send your jokes in to 
theindependent@ciaa.com.au
to be featured in an upcoming 

issue!

Cattle prices treading water!

It appears that cattle prices have 
found a level that gives the 

processor a bit of a chance whilst 
still retaining a 
fair return to the 
producer.

Q u a l i t y 
lightweight cattle 
to the trade are 
returning $2.70 
to $3.10/kg with 
heifers at the lower end of the scale. 
Heavyweight cattle have been the 
surprise package, processors have 
been prepared to dip into their 
collective pockets and spend $2.75 
to $3.00/kg for steers weighing in 

at 450 to 600kg liveweight, a dollar 
return of $1,400 to $1,800.00/head 
isn't to be sniffed at.

The cow job continues to be 
steady, cows with condition are 
selling from $2.00 to $2.30/kg 
liveweight. Not a bad return for 
second hand cows!

The current stars of the show, are 
without a doubt, lambs. 

Everybody is marvelling a the 
forward contract prices on offer 
for the early new year, however 

the dearest lambs at the moment 
are secondary quality, Merino and 
crossbred lambs for sale at Dublin 
and going to slaughter.

Vendors are in the enviable 
position where restockers and 
feeders are hammering the 
processors who need to fulfil orders, 

it's a perfect 
storm for inferior 
lambs to exceed 
$100/head.

If you think 
demand for lamb 
is high, wait until 
the new year to 

see how voracious the processing 
sector will be for mutton.

Large chance that records will 
tumble!

By MICHAEL LAMONT

"The cow job continues to be steady, 
cows with condition are selling 

from $2.00 to $2.30/kg liveweight. 
Not a bad return for second hand cows!"

http://www.ciaa.com.au
http://weather.com
mailto:jwsmart%40bigpond.com?subject=
mailto:theindependent%40ciaa.com.au?subject=Joke
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Global Wrap
In positive news for Australia’s red meat industry, 

the Australian Government on Friday signed a 
Free Trade Agreement (FTA) with Peru.  The Pe-
ru-Australia Free Trade Agreement (PAFTA) offers 
new export opportunities for Australian beef, goat-
meat and sheepmeat.

PAFTA will see the current tariffs of 11 -17% on 
beef being eliminated either on entry into force of 
the agreement or within five years; the 9% tariff on 
sheepmeat/goatmeat being eliminated on entry 
into force; tariff applicable to live animal exports 
and edible offals bound at 0% and the elimination 
of tariffs for further processed meat products ei-
ther entry into force or within five years.

While the elimination of tariffs is most welcome, 
protocols/certification still need to be established 
with Peru in order for trade to flow.  This process is 
currently underway with dialogue between Austra-
lian and Peruvian government authorities to estab-
lish the required import protocols for Australian 
red meat.

The liberalisation of the Peruvian import regime 
achieved via PAFTA potentially provides an oppor-
tunity for industry to access a new export market.  
With Peru forecast to triple its beef consumption 
by 2020 and its sheepmeat consumption by 20% 
by 2025, industry will be in a position, pending the 
finalisation of the certification arrangements, to 
respond to future inquiries from Peru’s retail and 
foodservice sectors – with a Peruvian supermarket 
chain previously expressing interest in sourcing 
Australian product.

PAFTA will also provide a useful stepping stone to 
securing closer economic relations with the Pacific 
Alliance group of countries (Chile, Columbia, Mex-
ico and Peru) and thereby help expand industry’s 
engagement in Latin America.

Australian lamb exports

Australian lamb exports have had a stellar run over 
the past 10 years, growing by 50% (161,037 tonnes 
swt in 2007 to 242,285 tonnes swt in 2016), and 
continue to have a positive outlook. Record ex-
port volumes were recorded in 2016, and despite 
tighter suppliers, 2017 is predicted to see only a 
3% drop with 235,000 tonnes swt expected to be 
exported.  While current supplies remain tight, 
placing pressure on price for overseas customers, 
the long-term fundamentals remain positive for 
the Australian sheepmeat industry, especially in 
some key export markets.

US

The US was the main export destination for Austra-
lian lamb in 2016–17 in volume and value terms. 
Despite this, lamb is the least consumed protein in 
the US, with 0.4 kg per person/year. Lamb remains 
a niche and somewhat unfamiliar protein to US 
consumers, with 39% of consumers never having 
bought lamb. While this is primarily driven by a 
lack of familiarity, some taste concerns and limited 
knowledge of how to prepare it, there are oppor-
tunities to expand lamb consumption, particularly 
high-value, high-quality cuts appealing mostly to 
variety-seeking consumers with high disposable 
income.

MLA estimates that 60% of total lamb imports are 
consumed in the foodservice channel. Lamb has 
been popular in foodservice due to its reputation 
of being a niche product appealing to higher-end 
consumers. Lamb maintains its position as a core 
protein at fine dining restaurants, however, strong 
growth is occurring in other foodservice segments 
such as quick service restaurants and family and 
casual dining. Growth in these segments has been 
driven by some changing demographics and the 

http://www.ciaa.com.au
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shift in demand for more convenient and afford-
able lamb options such as lamb burgers, meatballs 
and kebabs.

China

China is the largest sheepmeat producer in the 
world. While per capita consumption is low (with 
3.1 kg cwt), it is forecast to continue to gradually 
increase. Imports comprise a very small proportion 
of sheepmeat consumed and it is generally a very 
price-sensitive market influenced heavily by local 
supply factors based on the commodity nature of 
the product. Chinese lamb is particularly compet-
itive on price, freshness and availability for con-
sumers.  In 2016–17, China was Australia’s largest 
sheepmeat destination by volume, with a growing 
share of lamb, as mutton supplies continue to 
tighten. Australia exports predominantly breast 
and flap, used in further manufacturing and hotpot 
rolls for traditional hotpot restaurants.

Chinese consumers perceive lamb to be a superior 
protein of high nutritional value, however, consum-
ers find it less versatile, less convenient and more 
difficult to prepare and cook compared to pork 
and chicken. Due to this it is mostly eaten out with 
a large proportion of Australian exported lamb con-
sumed in the foodservice sector, particularly in hot 
pot restaurants.

China remains a key market for Australian sheep-
meat, however, growth will be dependent on 
ongoing market access challenges and the need for 
improved cold chain infrastructure outside first tier 
cities.

Middle East

The Middle East represents a significant market for 
the Australian sheepmeat industry.  In 2016-17, 
56% of the exports to the region from Australian 
sheepmeat were lamb. The key markets in the 
region are the UAE, Saudi Arabia, Qatar, Jordan, Ku-
wait, Bahrain and Oman. Sheepmeat is a traditional 

dish in the region with consumption at 9.9 kg per 
person/year. In many countries in the region lamb 
is seen as the family favourite and the preferred 
meat of choice.

There are a number of factors that are expected to 
help drive the underlying growth and demand for 
imported products in the region, including urban-
isation, westernisation and growth in a number of 
wealthy households, a young population, large ex-
pat professional populations, forecast low inflation 
and a developing tourism sector.

Australia has a strong, well regarded position in 
the market and dominates import supplies. With 
the improvement in cold chain handling infrastruc-
ture over recent years in many countries in the 
region, we have seen increases in chilled export 
volumes. This, as well as the increased number of 
daily flights into the region by the major airlines, 
has helped develop the chilled airfreight business, 
which now sees fresh Australian lamb carcases 
shipped to the market and into some retail space 
within 48 hours from processing in Australia. 
Chilled sheepmeat exports now make up 53% of 
volume shipped, in a region that was traditionally 
dominated by frozen shipments.

The MENA region is also the largest market for Aus-
tralian live sheep shipments.

Opportunities in the region remain positive, how-
ever there are a number of market access irritants 
that challenge the market. The reliance on oil and 
gas export revenues and the presence of conflict 
contribute to raised levels of political and opera-
tional risk in the MENA region.

Article courtesy of Meat & 
Livestock Australia

http://www.ciaa.com.au
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Out and About at Crystal Brook!

Top Left: Trying conditions at the CIAA Crystal Brook Sale 15/11/17
Bottom Left: (left) Anthony Williams and Platinum agent Matthew Pawley (photo credit Stock Journal)

http://www.ciaa.com.au
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Out and About at Crystal Brook!

Top Right: (left) David Toole and CIAA agent Garry Willson (photo credit Stock Journal)
Bottom Right: (left) Wardle agent Julian Burke and client Ian Piggott (photo credit Stock Journal)

http://www.ciaa.com.au
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Philip and Maz Gough have been producing lambs at 
‘Hotspur’, in south-west Victoria, since 1995.

The Goughs run about 5,400 self-replacing ewes, bred 
via a Corriedale and Coopworth crossbreeding program 
designed to maximise hybrid vigour. About 50% of the 
ewes are joined to self-replacing rams and 50% to White 
Suffolk terminal sires.

This year, they are also running 1,750 ewe weaners, 
of which 500 have been joined at 12 months old with a 
157% scanning rate.

“Lambs are weighed and sold directly to Coles,” Philip 
told conference attendees at MLA-sponsored LambEx 
2016.

“This gives us clear feedback, forces us to focus on a 
target, and we get paid for what we produce.”

Setting goals…and kicking them
In 2003, after experimenting with different breeds and 

breeding programs, the Goughs defined their breeding 
goal: produce a ewe that can wean 150% lambs/year 
to suit the supermarket trade (fat score 3 and 18–24kg 
carcase weight) at 130 days of age.

To do this they needed to:
• lift lambing percentage
• maintain hybrid vigour
• lift lamb produced per hectare from under 300kg 
to over 400kg
• improve adult wool cuts to above 5kg (they had 
fallen to about 4kg)
• make as much money from as few animals as 
possible, for labour efficiency
• produce efficient, environmentally fit animals
• allow the enterprise to trade cattle when possible.

“Last year’s lambing finally hit 150% lambs marked 
to ewes joined, and 2015 and 2016 exceeded 400kg live 
weight of lamb/ha,” Philip said.

“We’re averaging 5.1kg of wool/head and the lambs 
are successfully hitting target weights.

“Our breeding program is maintaining about 72% 
heterosis (hybrid vigour) in our maternal flock and 100% 
in the terminal cross.”

Strategies for maximising production
Philip is the first to admit achieving these goals has 

not been plain sailing, but he now has a clear set of 
strategies to guide his breeding program.

These include:
• use LAMBPLAN to select high-performance rams, 
targeting high fertility in the maternal flock (number of 
lambs weaned ASBV) and carcase and growth traits in 
terminal sires
• select sires on their breed purity, for hybrid vigour 
maximisation
• only breed self-replacers from ewes that were 
conceived as multiples and produce multiples every year
• sell dry ewes
• move single-bearing ewes to the terminal flock
• tag and cull ewes needing assisted delivery.
Strategies for lifting lamb survival
When it comes to lifting weaning percentages, Philip 
advocates focusing on the physical things you can control.
“Overcoming our lamb survival challenges starts with 
having ewes in good condition at joining, and then 
preferentially managing multiples after scanning,” he 
said.
Philip’s key lamb survival tips are:
1. Aim to have ewes at condition score 3 at joining.
2. Scan ewes to identify multiples and separate into 
single and multiple-bearing mobs (this year scanned 
192%).
3. Give preferential treatment to multiple-bearing 
ewes.
4. Maintain or increase condition on multiples 
through the last trimester to increase birth weights and 
produce stronger lambs.
5. Maintain small mob sizes (this year, average mob 
size is 100).
6. Reduce stocking density (due to their lamb-
finishing program involving summer brassica crops on 
about 25% of the property, lambs can spread out until 
this program begins at mid-to-late lambing).
7. Provide adequate shelter at lambing.
8. Control disease (such as campylobacter).

Planning means 
more lambs

Article courtesy of Meat & 
Livestock Australia

http://www.ciaa.com.au
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BBQ Lamb & Greek Salad
Ingredients
1 lemon, rind finely grated, juiced

2 garlic cloves

2 teaspoons olive oil

1 teaspoon oregano

Cracked black pepper, to season

500g lamb leg steaks, trimmed of fat

200g grape tomatoes, halved

1 Lebanese cucumber, cut into 2cm 
pieces

125g green beans, topped, cut into 4cm 
lengths

80g reduced fat feta, crumbled into large 
pieces

1 small red onion, chopped

1 teaspoon dried oregano

1 tablespoon olive oil

1/2 teaspoon caster sugar

Low fat natural Greek-style yoghurt and 
toasted pita bread, to serve

Recipe from https://www.heartfoundation.org.au/

Method
1. Combine the lemon rind, garlic, olive oil, oregano and 
some cracked pepper in a ceramic dish. Add the lamb 
steaks and turn to coat. Cover and refrigerate for 10 
minutes if time permits.

2. For the salad, combine tomatoes, cucumber, beans, 
feta and onion in a large bowl. Season with freshly 
ground black pepper. Whisk the lemon juice, oregano, 
olive oil and sugar in a jug until well combined. Pour over 
the salad just before serving, toss well to combine.

3. Preheat a barbecue grill or flat-plate to medium-high. 
Cook the lamb steaks for 3 minutes each side for medium 
or until cooked to your liking. Transfer to a plate, cover 
and set aside for 5 minutes to rest. Cut lamb into thick 
slices across the grain.

4. Pile the salad onto plates and top with the lamb. Serve 
with toasted pita bread and a small dollop of low fat 
natural Greek-style yoghurt.

http://www.ciaa.com.au
https://www.heartfoundation.org.au/
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CRYSTAL BROOK 
MARKET REPORT

7,500 Yarded
Crystal Brook sale consisted of a good selection of well-bred sheep and lambs from a 
broad selection across the state. 
Despite a little rain which was a bit of a change from the days prior competition was 
strong from restockers and feeders across the state and also trade buyers JBS, TFI 
and Midfield. 
Xbl and Mo lifted $10-$15 in excess of recent market value. Young Ewes may not 
have reached the heights of recent sale values. 
Breeding Ewes sold to very strong competition from graziers and a very good selec-
tion sold $10+ above recent sales. 

Lambs 
RM & AG Williams 166 Xbl 17dp Aug Shn $147

PW & NM Roe 43 Mo Ewe Lmbs 16dp Aug Shn  $138
Santrow Property Trust 130 Wooly W/Lmbs 17dp $121

GR & SM Carr 273 W/lmbs 17dp Oct Shn $111
Balquhidder 1406 Xbl 17dp Ave $109
Malabena 67 Xbl 17dp Oct Shn $109

Ewes 
Hancock Farming 85 Mo Ewes Oct Shn $161

NT & TF Gridham 92 Ewes 16dp Sept Shn $159
TJ Freeth 70 Mo Ewes 16dp Oct Shn $158

Deep Well Station 237 Ewes 16dp July Shn $147

http://www.ciaa.com.au
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RIPPIN’ RESULTS
NB & MJ Ball & Sons

Minlaton
11 steers to $3.27/kg averaged $911.20 per 

head at the Southern Livestock Exchange
Mt Compass 8/11/17

 

KC & IEA Wehrmann
Mt Compass

15 steers to $2.97/kg averaged $1,453.31 per 
head at the Southern Livestock Exchange

Mt Compass 1/11/17

RS & MJ Gerschwitz
Port Lincoln

9 cows to $2.25/kg averaged $1,296.59 
per head at the South Australian Livestock 

Exchange, Dublin 30/10/17

MS & RJ Dittrich
Truro

39 crossbred lambs made $146 per head at the 
South Australian Livestock Exchange

Dublin 31/10/17

Wilparina Agribusiness
Spalding

25 crossbred ewes made $142 per head at the 
South Australian Livestock Exchange,

Dublin 31/10/17

AG & P Greig
Crystal Brook

6 steers to $3.22/kg averaged $1,167.53 
per head at the South Australian Livestock 

Exchange, Dublin 13/11/17
 

RM & AG Williams & Co
Balaklava

8 steers to $3.06/kg averaged $1,449.98 
per head at the South Australian Livestock 

Exchange, Dublin 30/10/17

Boundrina Pty Ltd
Reeves Plains

65 crossbred lambs made $152 per head at the 
South Australian Livestock Exchange

Dublin, 17/10/17

Pinga Props
Waitpinga

119 crossbred lambs made $140 per head 
at the South Australian Livestock Exchange, 

Dublin 14/11/17

KG Honan
Hallett

50 wethers made $124 per head at the South 
Australian Livestock Exchange,

Dublin 14/11/17

Fleurieu Estates
0477 007 773

Wardle Co
(08) 86 362 351

Wardle Co
(08) 86 362 351

Wardle Co
(08) 86 362 351

Platinum Livestock
(08) 81 305 000

Platinum Livestock
(08) 81 305 000

SAL North West
(08) 86 272 788

Richard Jones
0448 071 505

Jones Livestock 
Services

Callery Livestock
(08) 85 523 744

Spence Dix & Co
(08) 87 553 088

http://www.ciaa.com.au


BURRA
Andrew Butler
0407 399 772

GP Livestock
ONE TREE HILL
Graham Phillips
0408 802 280

KW Livestock
SPALDING

Keith Pluckrose
0428 452 199

BALAKLAVA 
Peter Butterfield

0417 884 877

Willson Livestock

Geoff Williams 
Livestock & Rural
FLINDERS RANGES

Geoff Williams
0407 797 357

ALL AREAS
Jonathan Spence

0427 084 951
Rodney Dix

0429 818 490
David Cox

0439 847 781
Kym Lovelock
0407 711 337
Daniel Doecke
0458 748 262
Mark O’Leary
0429 814 998
Luke Schreiber
0429 817 274
Joe Scammell
0429 112 664

Daniel Griffiths
0437 486 771

ALL AREAS
Wayne Hall

0477 064 407
Craig Barbary
0428 817 811
Toby Cousins
0429 068 964

Ben Dohnt
0437 856 327
Adam Bradley
0428 838 285

Simon Rosenzweig
0427 887 705

Matthew Pawley
0458 423 513

ALL AREAS 
Tom Wardle

0418 810 363
Craig Reschke
0408 853 541
Trevor Cleland
0407 601 074

Tony Clark
0427 363 161
Julian Burke

0458 542 615
Peter Wardle
0458 484 422

MALLALA
Richard Jones
0448 071 505

Jones Livestock 
Services

KIMBA
Bronte Kenchington

0457 740 220
Colin McFarlane

0457 736 285
Bradley Hier

0457 737 864
Warren Brown
0457 736 544

Nathan Johnson
0457 735 449

EYRE PENINSULA
Richard Hill

0427 272 311
Ben Dickenson
0437 967 643
Henry Zwar

0427 797 455
Scott Masters
0458 517 883

CRYSTAL BROOK
Peter Hill

0408 085 332

YANKALILLA 
Greg Weber-Smith

0419 867 801
John Rye

0407 547 205

STRATHALBYN
Tim Callery

0408 366 185
Malcolm Collett
0408 826 543

NARACOORTE
Laryn Gogel

0459 620 904
Darryl Napper
0429 640 234

ALICE SPRINGS 
David Eagleson
0419 925 033

Tom Collier
0427 737 360

WUDINNA 
Brian Durdin
0428 272 922

Warren Beattie
0428 899 004

ARDROSSAN
Mark Carter

0418 825 673
Luke Carter

0429 679 033

PARNDANA 
Terry May

0438 451 981
Nathan Trethewey

0427 395 571

Mark Carter
& Co

GUMERACHA
Jeff Emms

0408 803 427

KADINA
Garry Willson
0428 845 889

Keilem

CIAA
219 Carslake Road
DUBLIN  SA  5501
Ph: (08) 85 292 007
Fax: (08) 85 292 010

Administration
Kylie Kemp: 0409 304 186
Marnie Burt: 0419 828 511

CIAA Stockman
Tex O’Brien: 0418 835 156
Auctioneers
Jeff Emms Daniel Griffiths
Peter Pinkerton Ben Dohnt
Craig Barbary

www.ciaa.com.au
www.facebook.com/ciaalivestock
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Vale: Domenic Trimboli

It was extremely sad news last 
week to hear that one of the 

"good guys" of our local livestock 
family Domenic Trimboli had died.

As most of you know Domenic 
was a regular at the Dublin sales 
and he will be sadly missed by all 
that enjoyed the weekly catch up 
with Dom.

On behalf of the CIAA team we 
send our thoughts and wishes to 
the Trimboli family - your husband, 
dad, nonno was taken from you all 
far too early and I am sure it is hard 
for you all to comprehend.

On behalf of the CIAA team 
we offer any assistance that the 
Trimboli family might need today 
or in the future.

On a personal note Dom was 
a good client, friend, mentor and 
all round champion guy that I 
enjoyed working with but I also 
enjoyed his company socially 
just chatting about the industry, 
football, crazy people's decision 
making and where we could make 
a quid.

You will be missed Dom - RIP

By WAYNE HALL

http://www.ciaa.com.au
http://www.facebook.com/ciaalivestock

